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COMMENT ON PATHE 
FRERES DECISION 


Case of Interest to All Brokers Will 
be Carried to Higher 
Court 


ASSURED DROPPED POLICIES 











Question Involved Is Can Broker Col- 
lect From Former Client 
After Cancellation? 


The Justice Greenbaum statement in 
the Pathe Freres case, which has been 
construed that a broker cannot collect 
from the insured, has attracted wide 
attention. The decision of the court 
is a statement that in his opinion the 
facts alleged in the complaint of John 
A. Eckert & Co. do not constitute a 
cause of action. This is just the be- 
ginning of an action which may loom 
large in importance before the litiga- 
tion is ended. The matter will be 
taken to the Appellate Division, and if 
that tribunal affirms Justice Green- 
baum the complaint will be amended. 
If, on the other hand, the Appellate 
Division takes a different view the case 
will proceed to trial upon the merits, 

How Action Started 


It will be recalled that the case 
emanated from an effort of the Eckert 
office to secure commissions or dam- 
ages from the insured where the pol- 
icies were canceled shortly after being 
delivered to the insured. Hagedorn & 
Co. are the present Pathe Freres 
brokers. 


In commenting briefly upon the case 
for The Eastern Underwriter this week, 
Latson & Tamblyn, counsel for the 
Eckert office, said: 

The point at issue may be expressed some 
what as follows. When a merchant asks a 
broker to obtain and place insurance for him, 
and the broker consents so to do, have ihe 
parties entered into any agreement whatso- 
ever? If so, what is that agreement? Cer- 
tainly there is legal authority for the prop 
osition that an agreement has been entered 
into of such a nature that the broker will be 
held liable in damages if he carelessly se- 
lects irresponsible companies, or again, if he 
carelessly omits to place the insurance as di- 
rected and a fire occurs in the meantime. 
There is then some sort of agreement here 
and there is some obligation entered into by 
the broker. What is it that the merchant 
agreed to do, impliedly, if not expressly? It 
1s our contention that he agreed to accept the 
Policies thus ordered and to pay for them, 
that is to pay the premiums upon the policies. 
f this view be ultimately sustained, the cause 
of action becomes complete. A great deal of 
confusion of thought has arisen by allusion 
to that clause in the policy which permits 


(Continued on page 15) 
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“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


FULL WAR COVER 


INCLUDING 
BOMBARDMENT and EXPLOSION 


Liberal Contracts 





Reasonable Rates 


STRENGTH REPUTATION SERVICE 























North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 


Policyholders protected by the entire United States assets, 











with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 

















THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 

All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 


H. E. ALDRICH, Supt. of Agents 
. EQUITABLE BUILDING, DES MOINES, IA. 




















REAL ESTATE TAXES 
AND LIFE INSURANCE 


A. K. McGinley, of Massachusetts Mu- 
tual, Discusses Subject of Pertinent 
Interest to All Producers 


WHO SHOULD BE BENEFICIARY 
Policy Should Be Made Payable To 
Executors or Administrators of 
Insured 





Mr. Arthur K. McGinley, counsel of 
Massachusetts Mutual Life 

A number of inquiries have recently 
been received at the home office as to 
the bearing on life insurance matters, 
not only of the Federal state Tax Law, 
but of the statutes having a similar ob- 
ject which are in force in many of 
tne States under various names. While 
it would be impractical and perhaps un- 
cesirable to here attempt any extend- 
ed discussion of these statutes which 
are intricate in their details, it 1s 
tnought that it may be of interest to 
our agents to make a brief statement of 
the general purpose and effect of such 
laws, and a few suggestions as to the 
best method of adapting policies of life 
insurance to meet the increased bur- 
den which such taxes impose upon de- 
cedents’ estates. 

It is generally known that especialiy 
since the passage of the Federal Bs 
tate Tax Law many persons having 
large estates have taken out insurance 
policies on their lives for the express 
purpose of providing meang for the 
payment of such taxes at their decease, 
This is from all points of view a most 
commendable practice, and furnishes 
the agent a valuable argument in ad- 
dressing practical and successful busi 
ness men. 


Immediate Cash Availability 

I shall only attempt to present a 
few of the more important features of 
the law. It is accessible to everyone 
and its provisions can be readily as- 
certained. 

I want to make it clear that it is 
highly desirable for any person leav- 
ing an estate subject to taxation to 
provide a fund immediately available in 
cash for the payment of the tax so 
that the estate itself may not suffer 
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loss and that the plans of the decedent 
as to its distribution may not be dis- 
turbed by the deduction of the sum 
necessary for the payment of the tax. 

The Federal Estate Tax Law was 
passed by Congress, approved Septem- 
her 8, 1916, amended March 3, 1917, and 
again amended October 3, 1917. It: im- 
poses a tax upon the net estate left by 
a decedent, that is, upon the residue 
of the gross estate after allowance has 
been made of an exemption of $50,000, 
and deductions for funeral and admin- 
istration expenses and certain other 
claims for which the estate is liable. 
in the case of a non-resident of the 
United States the exemption of $50, 
006 is not allowed, although certain 
deductions for claims against the es- 
tate are permitted. The gross estate 
includes the interest of the decedent at 
tre time of his death in any property 
of whatever nature and wherever s.tu- 
ated. It also includes all property of 
which he has at any time made a 
transfer in contemplation of death or 
intended to take effect at or after his 
dcath, except in cases of bona fide 
sales for a fair consideration. The 
act further provides that transfers 
made by the decedent within two 
years prior to his death without. such 
a consideration shall, unless shown to 
the contrary, be deemed to be made in 
centemplation of death. 

Graduated Rate of Taxation 

The rate of taxation is graduated and 
is governed by the amount of the value 
of the net estate. We have appended 
a table showing the rate of taxation 
under the present law which applies 
to the estate of all persons dying after 
tne approval of the act—October 3, 
1917. A glance at these provisions 
will show that the tax required would 
amount to a large sum even on com. 
paratively small estates. For example, 
the tax on an estate of the net value 
of $150,000 would be $6,000. The tax 
is due one year after the decedent's 
death If it is paid before it is due, 
a discount at the rate of five per cent 
per annum is allowed. -If it is not paid 
within ninety days after it is due, in- 
terest at the rate of ten per cent. from 
the date of decedent’s death is added 
as part of the tax. 

Direct and Collateral Taxation 


It is very evident that it might be 
difficult for an executor or administra- 
tor to realize a sufficient sum in cash 
within the time allowed by the law 
for the payment of the tax, or to bene- 
fit by any discount allowed for early 
payment, in addition to the sums to 
meet other allowances or charges 
against the estate, without incurring 
loss consequent upon the practically 


forced sale of securities or real estate 
holdings under unfavorable market con- 
ditions. 


In addition to the “Federal tax the 
estate of the decedent would be liable 
to taxation under any inheritance tax 


law in force in the State in which he 
rosided at the time of his death, and 
that portion which was situated in an- 
cther State would be liable to be taxed 
under the laws of such State. 

All the States, with the exception of 
Alabama, Florida, Mississippi, New Mex- 
icc, South Carolina and the District 
ef Columbia, have inheritance tax laws 
either direct or collateral, or both. A 


direct inheritance usually means one 
which passes to a near relative, such 
as a father, mother, husband, ‘wife, 


and sometimes 
collateral in 
usually meant the estate 
inherited by or passing to relatives 
cther than these. The exemptions and 
rates of taxation are usually graduated 
with reference to the -degree of rela- 
tionship and the amount of the inher- 
itance, and the tax imposed upon estates 
cf residents upon all their real estate 
within the State and personal property 
wherever held, and upon the real es- 
tate and personal property of non- 
rcsidents situated within the State, and 
frequently upon the stock of corpora- 
tions organized under the laws of the 
State owned by non-residents. The 


descendant, 
sisters. By 


child or 
brothers or 
heritance is 


provisions of these statutes are quite 
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intricate. and can only be suggested 

here in order to emphasize the im- 

pertance of making provisions for the 

payment of all taxes of this nature. 
Beneficiary 


This brings us to the question of 
the beneficiary who should be named 
in the policy to provide for the pay- 


ment of the tax, and whether the pro- 
ceeds of such a policy would be liable 
‘o such a tax. 

It has several times been held by 
State courts that the proceeds of a pol- 
icy of life insurance payable to the ex- 
ecutors or administrators of the insured 
are taxable under inheritance’ tax 
siatutes, not specifically as the _ pro- 
ceeds of life insurance policies, but as 
part of decedent’s general estate. It 
has recently been decided by the Su- 
preme Court of the State of Massa- 
chusetts that a policy of life insurance 
payable to a named beneficiary, even 
though the right to change the benefi- 
ciary was reserved, is not taxable un- 
der the Legacy and Succession Tax 


Law of that State. So far as I am 
aware, there has been no decision on 
this question under the Federal Estate 
Tax Law, but the Treasury Department 
has ruled in effect that insurance pay- 
able directly to a beneficiary named in 
the policy would not be subject to the 
tax. 


We think that the best method is to 


have the policy made payable to the 
executors or administrators of the in- 
sured. The insured can then provide 


in his will that the executor shall use 
the proceeds for the specific purpose 
of ‘paying the tax, and this plan in our 
cpinion should always be recommend- 
ed. It is true that the proceeds of 
such a policy would be subject to the 
tax, but that would be a relatively 
small matter. I have seen it suggested 
that the policy might be made payable 
to a named beneficiary in order that 
it might not be taxable, and that the 
insured should have some understand- 
ing or agreement with the beneficiary 
outside of the policy under which the 





INGTON SAYS: 


ing success.” 


A POLICYHOLDER SAYS: 


petitors. 


AN AGENT SAYS: 


WE SAY: 


MEN. 





A PEEP INTO OUR PRIVATE FILES 


AN OFFICIAL OF THE U.S. GOVERNMENT AT WASH- 


“IT have your letter of October 1st with the bulletin 
which you are mailing to your policyholders and 
thank you for it. This work is the kind that is going to 
make the Second Liberty Loan of 1917 an overwhelm- 


“The service which you perform for your policyhold- 
ers is without a doubt unequaled by any of your com- 
This Health Service beats anything I have 
ever seen. ‘May your tribe increase’. 


“If a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received 
regularly by “The Company of Modern Insurance 
Service,” THE GERMANIA LIFE INSURANCE COM- 
PANY, established 1860 under the laws of the State of 
New York, it should be worth something to YOU to 
ask T. Louis Hansen, Superintendent of Agencies, 50 
Union Square, New York City, to tell YOU more about 
the SERVICE which this Company is rendering ITS 
COUNTRY, ITS POLICYHOLDERS AND ITS FIELD- 


WHAT DO YOU SAY? 


, 9° 








proceeds should be applied to the pay- 
ment of the tax. This plan would 
seem to be open to several objections. 
It is, in fact, an attempt to evade taxa- 
tion to the extent of an estate repre- 
sented by the amount of the policy. 
Such a policy, of course, would in real- 
ity be for the benefit of the insured’s 
estate and not for that of the person to 
whom it was made payable. The bene- 
ficiary would take the proceeds as a 
trustee for the express purpose of us- 
ing them for the payment of the estate 
tax and for no other purpose. The 
transaction would seem to invite a 
ciaim that the proceeds should be 
treated as part of the insured’s estate 
for purpose of taxation. It is also ex- 
tremely probable that the ownership 
of the proceeds of such a policy would 
become the ‘subject of dispute and liti- 
gation between the beneficiary and the 
representatives of the insured’s estate, 
especially if the Estate Tax Law should 
be repealed prior to the death of the 
insured, or in case any surplus remained 
afier the payment of the tax. 
A Pending Bill 

1 understand that there is a bill now 
pending before Congress to amend the 
Estate Tax Law so as to exempt the 
proceeds of “life insurance payable to 
and received by the personal repre- 
sentative of the deceased to an amount 
equal to the aggregate inheritance and 
estate taxes imposed by this act and 
by the laws of the jurisdiction under 
which'the estate is being administered 
and where it shall appear from the 
policy or policies that such insurance 
was effected to procure funds for the 
Payment of such taxes.” If this legis- 
lation is enacted it will be a most 
satisfactory disposition of this question. 
Rates of Taxation Upon Net Estates 


Date of Death on and After October 
4, 1917 

Per 

Cent. 

Net estate not exceeding  $50,009.. 2 


$50,000 to 
$150,000 to 
$250,000 to 


Net estate 
Net estate 
Net estate 


$150,000... 4 
$250,000... 6 
$450,000... 8 


Net estate $450,000 to $1,000,000... 10 
Net estate $1,000,000 to $2,000,000... 12 
Net estate $2,000,000 to $3,000,000.. 14 


Net estate $3,000,000 to $4,000,000.. 16 


Net estate $4,000,000 to $5,000,000.. 18 

Net estate $5,000,000 to $8,000,000.. 20 

Net estate $8,000,000 to $10,000,000.. 22 

Net estate exceeding $10,000,000... 25 
From 


“The Radiator.” 


NEW GENERAL AGENTS 


Connecticut Mutual Life Makes 
pointments in Brooklyn and 
in Newark 


Ap- 


The Connecticut Mutual Life has ap- 
pointed Fraser & Abry general agents 
of the Company in Brooklyn for Long 


Isiand. Both are bright, able young 
men who have made good records in 
this city. They succeed George H. 


Parker, who died. 

Peter M. Fraser is twenty-eight years 
old. He lived in Brooklyn most of his 
life, where he has been active in social 
and civic organizations. For six years 
he has been an agency supervisor of 
the Ives & Myrick agency, previous to 
which time he was for several years 
connected with the home office of the 
Mutual Life. 

Paul A. Abry is thirty-five years old, 
and for the past six years has been an 
agency supervisor for Ives & Myrick. 
Previous to that he was with the Home 
Insurance Company. 

George F. Bower has been appointed 
general agent of the Connecticut Mu- 
tual in Newark. He has been one of 
the leading producers in New Jersey, 
and last year wrote $450,000 for another 
company. 


TWO FLORIDA VISITORS 
Two of the New York general agents 
who have been visiting Florida, seeking 
recreation from long business drives, 
are Charles Jerome Edwards, Hqul 
table, and Robert J. Mix, Prudential 
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Beach Article 
Causes a Stir 


PUBLISHED IN MARCH “AMERICAN” 








Makes Approach by Asking Insured to 
Examine Their Policies—Sample 
Letter Printed 





The attention of The Eastern Under- 
writer has been called to an article 
in the March number of “The American 
Magazine,” under the caption of “A 
Wonderful Salesman,” and referring to 
George H. Beach, who operates in De- 
troit and in New York, and who is 
described as a man “who permits multi- 
millionaires to sell themselves million- 
dollar policies of life insurance.” Not 
the least interesting feature of this 


article is a letter received by the maga 
zine from a reader, who tells how he 
met Mr. Beach and explains some of 
his methods, The letter follows: 

One day I received a note from George H. 
Beach, of whom I had never heard. He men- 
tioned a number of my friends and acquaint- 
ances in Detroit who had availed themselves 
of his services for life insurance and he aske 
me to make some inquiries about him. If I 
thought his services would be of value he 
would go over my policies and advise me i 
any changes were necessary to bring them up 
to the best ideas of insurance. 

He assured me that I would be under no 
obligation whatever for this service; but if I 
felt that he could help me he would be glad 
to have me say so. Shortly after that a very 
presentable young man explained the idea of 
Mr. Beach’s service and said they would be 
glad to go over my policies, in connection with 
many others. 

This resulted in my calling at Mr. Beach’s 
office and discussing some points, and in my 
acquiring a knowledge of life insurance which 
I could never otherwise have received. It led 
me to secure changes in my policies which 
were worth thousands of dollars to me. Fi- 
nally the policies were all written up in a 
morocco-bound loose-leaf book, specifying the 
various changes and the relation of each to 2 
general plan. 

It included a recommendation that I take 
out one hundred thousand dollars’ worth of 
insurance along a special line. I went over 
this book carefully, and I do not think any- 
thing on earth, excepting a lack of money to 
pay the premiums, could have prevented me 
from taking out that insurance. 


Sidelights on Beach and His Philosophy 


The type of material used in the 
article is illustrated by several para- 
graphs about Mr. Beach, who at one 
time was general agent of the Canada 
Life in Michigan: 

“The Beach philosophy of business 
was determined ten years ago. Briefly 
it is: 

“If you do something for people, per- 
form a service for them, disregarding 
the matter of profit except as it comes 
in naturally, always creating conditions 
-~—psychology, if you will—for men to 
patronize you, but letting people sell 
themselves on the basis of superior 
service, telling them the good things 
in their old insurance, they will be in- 
clined to invest more. 

“This was in direct contrast to the 
selling methods of insurance men here- 
tofore, with exceptions, of course, but 
the average insurance agent belittled 
everything but his own. The Beach 
program was to be constructive; it was 
to fight all the companies in behalf of 
the clients. 

“The public opinion has been that 
all companies are good. Mr. Beach 
realized that there was as great a dif- 
ference in the companies as in the 
characters of men, and he set about 
the selling of insurance on a profes- 
sional basis. Then it became largely a 
Matter of learning how to deal with 
large insurers.” 

The article is discussed in the edi- 
tcrial columns of The Eastern Under- 
writer. 





EARNED 6.30 PER CENT. 
The Pacific Mutual earned 6.30 per 
cent. of its mean invested funds last 
year. In 1911 it earned 5.81 per cent. 


TRAVELERS’ GROUPS 





Increase of 260 Per Cent. in 1917 Over 
1916—Large Case in Bridge- 
port 





The Travelers’ record for group life 
insurance for 1917 showed an increase 
of 260 per cent. over the group life 
business of 1916, a year credited with 
a very large volume of business. 


The total number of individuals cov- 
ered under Travelers’ group life insur- 
ance policies for 1917 approximates 
130,000. 

Among the largest group cases writ- 
ter by The Travelers’ Insurance Com- 
pany during the year was the Crane 
Company of Chicago and Bridgeport, 
with its various branches, covering 
about 8,500 employes, to the extent of 
$7,000,000. 

Another signal event in the year’s 
record was the action of The Victor 
Talking ‘Machine Company. This com- 
rany experimented with group life in- 
surance in 1913, covering a compara- 
tively small number of its employes. 
it has now adopted group insurance 
for. over 7,000 employes, with a total 
insurance of more than $5,000,000. 





ANOTHER $1,000,000 POLICY 


O. S. ‘Rogers, Phoenix Mutual Life, 
New York, and George Pick, Mutual 
Benefit, Chicago, have written a poli- 
cy for $1,000,000 on a prominent Mil- 
waukee business man. It was an or- 
Cinary life, but part was on the income 
basis. At the request of the agents 
The Eastern Underwriter does not print 
the name of the insured. 


George W. Lewis, a supervisor con- 
nected with the comptroller’s depart- 
ment of the Prudential of Newark, died 
January 26 at his home in Glen Ridge, 
N. J. He had been with the company 
over thirty years. 


TALKS IN THREE CITIES 





Priddy Visits Albany, Montpelier and 
Montreal—Asks Vermonters to 
Join National Association 


Lawrence Priddy addressed meetings 
of the Albany, Montpelier and Mon- 
treal associations this week. 

At Albany and Montpelier ‘he made 
his plea for the W. S. S. along similar 
lines to his talk before the New York 
association on Saturday. In Mont- 
pelier he also invited the Vermont As- 
sociation to join the National Associa- 
tion of Life Underwriters. The Vermont 


is the only local or State association 
that is independent of the National 
Association. In Montreal he discussed 
with the executive committee of the 
Canadian Association plans for the 
joint meeting of the National and 
Canadian associations at the annual 
meetings here of both associations. 





APPOINTS MISS MACFARLANE 
Agency Supervisor of Pan-American 
Life of New Orleans—Her Ex- 
perience in Business 





Macfarlane has been 
appointed agency supervivsor of the 
Pan-American Life. The appointment 
was effective February 1, 1918. 

Miss Macfarlane has been connected 
with the Company since its organiza- 
tion, and is intimately acquainted with 
every detail of agency work. In her 
capacity as agency supervisor she 
will have charge of first year premium 
collections and the new educational de- 
partment which the Company has re- 
cently established. 


Miss Bertha B. 





G. A. Saltsman, a widely known fra- 
ternal man of Harrisburg, Pa., died 
recently. 








period. 


1917. 





CO-OPERATION 


OUR effective plans of 
co-operation with 
new representatives (1) | 
attract the best type of | 
men to the business and 
(2) enable them to secure 
a substantial production 
during their training 


A group of twenty-five 
new representatives who 
contracted with us 
1916 or early in 1917 
have reported $83,418.46 
in new premiums during 
the first nine months of 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President 
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Clearing House to 
Keep Tab on Agents 


CONNECTICUT TO START 


in Trouble in One State Must 
Satisfy Other States He's 
O. K, 


The Connecticut insurance depart- 
ment is evincing a decided interest 
in a proposed plan to establish an 
agents’ clearing house for the com- 
mon protection of the insurance com- 





IT 


Agent 


panies, the insurance agents and the 
public. Just how the plan is to be 
carried out is not yet definitely get- 


tled, but it may be by agreement with 
the insurance companies. ‘The pres- 
ent arrangement is to extend the plan 


throughout the country with the co- 
operation of insurance commissioners, 
insurance companies and insurance 


agents’ associations. 


Endorsed by National Association 

The clearing house has been recom- 
mended so that if an agent’s license 
is cancelled in one State for cause he 
can be investigated and prevented 
from doing business in other States. 
The National Association of Life Un- 
derwriters is in back of the scheme 
and its president, Lawrence Priddy, 
is understood to be the chief individu- 
al sponsor for it. On a recent visit 
to Hartford he told a “Courant” re- 
porter that he did not want the im- 
pression to go abroad that the insur- 
ance profession wag filled with ‘“‘pi- 
rates” and “twisters”; on the con- 
trary, he believed the profession was 
singularly free from such people. But 
occasionally an unscrupulous person 
bad succeeded in getting into the pro- 
fession, just as such persons often 
succeed in getting into other profes- 
sions, and Mr. Priddy was of the opin- 
jon that there should be some sys- 
tematic method of handling them and 
ariving them out. 

At the office of the Connecticut in- 
surance department it was said that 
the plan would probably come before 
the companies for formal action soon. 
Tke part that the department will 
play will be the investigation of ap- 
plicants for licenses. With all the State 
departments, companies and agents co- 
operating, it will be possible to keep 
undesirable persons out of the profes- 
sion. 





MARYLAND'S AGENTS 

The Maryland Assurance Corporation 
is gradually getting its agency organi- 
zation into shape for business. Agency 
Director Searles, of the life insurance 
department, during the week selected 
a number of agencies located in vari- 
ous parts of the country. He also ap- 
pointed Addison H, Hoover, of San 
Francisco, as agency supervisor for the 
Western section of the United States. 

New agencies selected are as follows: 

A. V. Powell, Scranton, Pa.; C. 
H. Ruprecht, Batavia, New York; 
Williams-Wormwood-Manny Company, 
Rockford, Ill.; W. T. Jones, Marion, 
Ind.; T. T. Tongue & Company, Balti- 
more; §S. A. Douglas, Freeport, [l; 
J W. Fehl, Lancaster, Pa., and Gideon 
P. Wade, Nashville, Tenn. 

General agents were also named this 
week ‘by Vice-President Thompson, of 
the accident and health insurance de- 
partment of the Maryland Assurance, 
as follows: Lee C. Cooper, Bast Liver- 
pool, O.; Henry Seymour, Ancon, Canal 
Zone, Isthmus of Panama; R. P. Rithet 
& Company, Victoria, B. C., Can.; W. 
E. Renner, Roanoke, Va. and Sas- 
katchewan Underwriters, Saskatche- 
wan, Canada. 
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Home Life Men 
In Patriotic Mood 


AGENCY ASSOCIATION MEETING 
President tde Talks on War—Service 
Medals Given—Enthusiasm 
High 
Members of the General Agency As 
sociation of the Home Life, who gath- 


ered in New York last week for the. 


annual meeting of that organization, 
were in particularly happy mood, for 
1917 was the best year, by far, that the 
Company has ever experienced. At all 
the sessions the interest was keen and 
the spirit of co-ordination between the 
field and the home office, which has 
always been of a high order, was this 
year more than ever in evidence. 


Service Medals Given 

In recognition of faithful services of 
representatives in the field and em 
ployes, no matter where located, the 
Company has adopted the plan of 
awarding to each person who has been 
in its service ten or more years a gold 
service medal of . beautiful design. 
Seventy-nine of these medals were 
presented during the meeting, recog- 
nizing terms of service of from ten to 
fifty years. All the medals are alike 
in design but each one shows the num 
ber of years of service, which are di 
vided into quinquennial periods. As a 
representative enters the next quin 
quennial period to the one he has been 
in, the service bar on his medal is 
changed to correspond with his advance 
in service. 

Lorin Hord President 

Officers of the association for the 
year were elected as follows: President, 
Lorin Hord, Minneapolis; vice-presi- 
dent, J. Roy Robbins, New York; 
secretary-treasurer, Charles Spaeth, 
Rochester. 

Executive Committee: R. M. Simons, 
New York, chairman; J. Herman Ire 
land, Baltimore; C, A. Lacroix, Port- 
land, Me.; R. A. Bickle, Huntington, 
W. Va.; T. C. Clancy, Louisville; Hoyt 


'W. Gale, Cleveland, and the officers. 


The meeting - opened Wednesday 
morning and after completing routine 
business Lorin Hord pave an inspiring 
talk on personality and led in a half 
hour discussion of this subject, which 
was participated in by all. 

George R. McLeran .f Chicago, who 
was unable to attend, sent a much 
appreciated paper on “System,” which 
was read by Charles N. Weber of 
Buffalo. 

A discussion of “Service” was led by 
J. L. Bost of Washington, and adver 


tising problems were handled by Wil 


liam Van Sickle of Detroit. 

Thursday morning a reception was 
given by the association to the officers 
of the Company. President George E. 
Ide read an address on “War's De- 
mands,” in the course of which he said: 

“War service is the great ‘melting 
pot.’ With all its evils it teaches as 
nothing else can the true verities, it 
brings out the.real value of things. It 
proves that aid of one’s brother is the 
supreme duty, that courage, truth and 
singleness of purpose alone can make 
us forget the ‘insignificant trying de- 
tails of our daily experiences,’ that af- 
ter all life is not worth the living un- 
less that life is based upon the prin- 
ciples of universal justice and uni- 
versal right. Against the black back- 
ground of this horrid war ‘the great 
yeaks of honor, duty, patriotism and 
sacrifice’ stand out in brilliant relief. 
May we all as individuals and as a 
naiion learn these lessons and take 
them to our souls!” 

Vice-Presidents W. A. Marshall and 
FE. W. Gladwin, Henry Moir, the actu- 
ary, and Melvin Young, of the New 
York Insurance School, were heard on 
subjects of interest to the field force. 

Patrictism Ran Strong 

Thursday evening a dinner was given 


by the Company. President Ide pre- 
sided. He spoke of the work life in- 
surance agents are doing to help with 
the war, selling bonds, Y, M. C. A. and 
Ited Cross work. He highly praised 
their efforts and emphasized the need 
for still greater sacrifices. 
Vice-President Marshall made a par- 


‘ticularly interesting address, drawing 


on his experience of fifty-two years 
with the company to bring out many 
interesting features of its growth and 
strength and forecast the boundless 
possibilities of the future. He laid 
particular stress upon the cordial re- 
lutions existing between the field men 
and the home office officials and depart- 
ment heads. 

Mr. Gladwin’s address was of patri- 
colic vein. In fact, the whole meeting 
was one in which patriotism and duty 
to the country was well in the fore. 
The speaker called attention to the 
number of men in the nation’s service 
and pointed out what life insurance 
men can do at home to back up the 
men at the front. 


William Van Sickle Leader 

Dr. W. E. Ray gave some valuable 
suggestions on the business of the 
medical director and F. W. Chapin 
dwelt upon the medical problems of 
the home Office. 

President Ide called upon William 
Van Sickle, general agent at Detroit, 
whose agency led in volume of business 
last year, and that live wire said he 
expects to do even better in 1918. 
Other general agents from all parts of 
the country told their experiences deal- 
ing with the various kinds of patriotic 
endeavor in which they are interested 
and offered suggestions for furthering 
that spirit. 

Superintendent George W. Murray 
referred to the ideas otf thrift which 
the war is inculeating in the minds of 
individuals and averred that this condi- 
tion will greatly help life insurance. 
William A. Nash, of New York, presi- 
dent of the Corn Exchange Bank, de- 
livered an address on the value of life 
insurance as a credit asset to business 
men. The dinner at the Astor was at- 
tended by about 100, Mr. Nash’s paper 
contained so many good ideas that the 
veneral agents requested that it be 
prepared in form for distribution. Wil- 
liam Van Sickle of Detroit had eight of 
his representatives present. They were 
ali seated at one table and, being a 
musical crowd, led in all the patriotic 
singing, of which there was an abund- 
ance. 

Honor Men Entertained 


“Wednesday the Honor Men, those 
who qualified with a minimum of $100, 
000 paid for business, gathered for a 
rousing good fellowship meeting. These 
men work under general agents and 
thirty-five of them were invited to at- 
tend the meeting. They were addressed 
by Vice-President Gladwin, Ass‘stant 
Medical Director Ray and Actuary 
Moir. 

Superintendent of agencies Murray 
presided and S. R. Whitten, of Jack- 
son, Miss., gave a forceful address on 
field work. Mr. Baker, of Winchester, 
Va., made a strong appeal to agents, 
as did also Mr. Wirth of Cincinnati. 
All attended a luncheon at the Hard- 
ware Club. Thursday the Honor Men 
were invited to attend the general 
agents’ meeting at the McAlpin where 
they were addressed by President Ide. 

Those who received service medals, 
together with their nearest quinquen- 
nial terms of service, are listed below: 


Fieldmen 


W. A. R. Bruehl, general agent, Cincinnati, 
35: W. Van Sickle, general agent, Detroit, 
30; G. H. Simonds, general agent, Newark, 
N. J., 25; E. A. Callahan, general agent, New 
Haven, Conn., 20; W. /, Betsche, agency 
cashier, Chicago, 20; D. F. Weld, gen- 
eral agent, Pittsburgh, 20; A. S. Campbell, 
agency cashier, ‘Philadelphia, 20; C. A. Wray, 
general agent, Philadelphia, 20; A. E. Liver- 
man, general agent, Denver, 20; J. H. Ireland, 
general agent, Baltimore, 15; C. N. Weber, 
general agent, Buffalo, 15; L. R. Bondy, gen- 
eral agent, Duluth, 15; P. M. Bredel, general 





agent, Buffalo, 15; C. C. McGehee, general 
agent, Atlanta, 15; H. P. Sanders, general 
agent, Pittsfield, Mass., 15; G. M. Robinson, 
agency cashier, ‘Detroit, 15; C. A. Lacroix, gen- 
eral agent, Portland, Me., 15; I. R. 
general agent, Ithaca, N. Y., 15; S. H. Béau- 
mont, general agent, Little Rock, 15; A. C. 
Suppnick, clerk, Detroit, 15; J. V. Wilson, 


Jackson, Miss., 10; R. M. Simons, general 
agent, New York, 10; J. L. Bost, general agent, 
Washington, D. C., 10; P. R. Spahr, agent, 
Denver, Colo., 10; W. A. R. Bruehl, Jr., gen- 
eral agest, Cincinnati, 10; J. R. Robbins, gen- 
eral agent, New York, 10; E. B. Cantine, gen- 
eral agent, Albany, N. Y., 10; T. J. Clancy, 
general agent, Louisville, 10; G. M. L. Erwin, 
general agent, Aberdeen, S. D., 10; G. B. Owen, 
general agent, Ithaca, N. Y., : . 
general agent, Los Angeles, 10; Charles Spaeth, 
general agent, Rochester, N. Y., 10; Lorin 
Hord, general agent, Minneapolis, 10; S 
Whitten, Jr., general agent, Jackson, Miss, 10; 
= S. Morgan, general agent, Ithaca, N. * 
). 

Home Office 


‘W. A. Marshall, vice-president, 50; G. E. 
Ide, president, 25; A. S. Miller, clerk, 25; W. 
A. Keenholts, clerk, 25; E. W. Gladwin, vice- 
president, 25; F. W. Chapin, medical director, 
, Murray, superintendent of agents, 
25; Mrs. A. Cable, clerk, 25; F. H. Trimble, 
cashier, 25; E. C. Dow, clerk, 20; F. W. Ken- 
sing, assistant cashier, 20; W. A. Shepherd, 
clerk, 15; Miss (M. L. Larty, stenographer, 15; 
F. Spencer, clerk, 15; L. A. Spears, clerk, 15; 
W. J. Hoey, clerk, 15; J. S. G. Kemp, clerk, 
15; W. S. Gaylord, assistant secretary, 15; 
Miss E. Bosch, stenographer, 15; H. L. Reed, 
clerk, 15; H. Van Sinderen, counsel, 10; G. 
Froehlig, clerk, 10; Miss L. M. Rittberg, clerk, 
10; Miss M. L. Christie, clerk, 10; W. Nichol- 
son, clerk, 10; Miss L. G. May, clerk, 10; 
Miss J. McMekin, clerk, 10; J. F. Ward, clerk, 
10; C. A. Jordan, messenger, 10; G. R. Holly, 
clerk, 10; Miss C. Bruce, clerk, 10; H. Browne, 
clerk, 10; H. N. Sheppard, assistant actuary, 
os ae Sessman, clerk, 10; G. W. Hindmarsh, 
clerk, 10. 


Directors 


W. A. Nash, director, 25; C. P. Dixon, di- 
rector, 20; Raven, director, 20; E. Le G. 
Beers, director, 20; M. Joost, director, 20; F. L. 
Hine, director, 20; W. G. Law, Jr., director, 
10. 


THE COLONIAL LIFE 
Now Has Assets of $3,532,069—$5,230,- 
125 in Force in One 
County 





The Colonial Life of America, of 
Jersey City, N. J., has assets of $3,- 
532,069, and surplus to policyholders 
cf $3,532,069. Its total-income in 1917 
was $1,605,337; its assets, $3,532,070; 
insurance jin force December 31, 1917, 
$28,793,742. 

Insurance in force on lives of Hud- 
son County, $5,230,125. 





Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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Prudential Has 
12 Vice-Presidents 


IN RANK 





MANY ADVANCED 





Careers of Officers Whose Titles Have 
Been Changed—Strong Or- 
ganization 





A number of important changes have 
been made in the official staff of The 
Prudential. Edward D. Duffield, now 
vice-president and general solicitor, 
has become vice-president and associate 
general counsel. Edward Kanouse, 
treasurer, has become a vice-president. 
Frederic A. Boyle, cashier, becomes 
a vice-president and treasurer. Wil- 
liam I. Hamilton, secretary, becomes 
a second vice-president and secretary. 
Ceorge W. Munsick, assistant secre- 
tary, becomes a second vice-president 
and field supervisor. John W. Sted- 
man, assistant treasurer, becomes a 
second vice-president and manager of 
the bond department. Alfred Hurrell, 
associate general solicitor, becomes a 
third vice-president and general soli- 
ciior. Fred W. Tasney, assistant sec- 
retary, becomes a third vice-president. 
Frederick L. Hoffman, statistician, be- 
comes a third vice-president and statis- 
tician. Richard L. Riker, associate 
cashier, becomes cashier. 

The promotions have been won vy 
merit and will meet with wide ap- 
proval in the field. President Dryden 
has gathered about him a strong and 
unusually able staff of executives. 

Mr. Duffield’s Career 

Mr. Duffield is in the front rank of 
the New Jersey legal fraternity, while 
his prestige throughout insurance is 
high. He belongs to one of the most 
celebrated families in that State, his 
father having been a great professor 
at Princeton. After practicing law, 
Edward D. Duffield went into the New 
Jersey Assemby where he became lead- 
er of the Republican wing. Afterwards 
he was appointed Assistant State’s At- 
torney, from which post he went to 
The Prudental as general solicitor. He 
was fourth vice-president for two 
years, and then vice-president. 

Stands Well in Financial World 

Edward Kanouse, treasurer of The 
Prudential, a new vice-president, is a 
prominent figure in the financial world. 

Boyle with Company 32 Years 

Frederic A. Boyle has been with 
the Company thirty-two -years. He be- 
gan as a clerk and has never been 
outside of the cashier’s office, He has 
seen the Company accomplish wonders 
undreamed of by the officers when 
fiist he joined The Prudential ‘forces. 


Hamilton with Company Since 
; Boyhood 
William I. Hamilton came to The 
Prudential when eighteen years old. 
His progress which has been continu- 
ous has always been in the production 
end of the business. For some years 


when assistant secretary he had charge 
of different parts of the field, his work 
winning him promotion to the secre- 
turyship of the Company six years ago. 
Mr. Hamilton is a thorough student, 
not only of life insurance, but of many 
other matters, and has upon several 
occasions delivered addresses at uni- 
versities. 
Mr. Munsick’s Career 

George W. Munsick is another Pru- 
dential man who has seen long service 
-—thirty-five years with this Company, 
in fact. He came as a boy from school 
intending to remain a few weeks, but 
never left. In his early days he ran 
au agency for the Company as well 
as worked in the office. For a brief 
period he was assistant auditor. But 
for the most part his work was ex- 
Clusively in the production end. He 
went through various stages, winning 
a supervisorship, and later becoming 
assistant secretary. 

Well Known in Financial Circles 


John W. Stedman is a Harvard man 
end a Bachelor of Arts. He had ex- 
perience in the New York financial dis- 
trict and with the operating depart- 
ment of a railroad before going with 
The Prudential. He is a young man 
with a splendid reputation among men 
of big affairs. 

Hurrell’s Long and Busy Career 

As a boy Alfred Hurrell sold goods 
in his father’s store. After graduation 
from a country school he went to work 
for the D. L. & W. Railroad. He want- 
ed to be a lawyer and attended Buf- 
falo High School and University of 
Buffalo law school. For a year or 80 
he practiced law in Altoona, Pa., after 
which he became a lawyer in Buffalo, 
serving also as a member of a law 
school. A man of much force of char- 
acter and definite views he was made 
a member of the Erie County Repub- 
lican committee. His first public office 
was as assistant district attorney of 
Erie County, from which position he 
became counsel of the New York In- 
surance Department in 1909 under 
Judge Hotchkiss. In 1910 he was coun- 
sel for the: Merritt Committee, which 
investigated fire insurance and helped 
draw up the insurance statutes which 
were one result of that committee’s 
work. He then became counsel for the 
Association of Life Insurance Presidents, 
quitting there to become associate gen- 
eral solicitor of The Prudential. 

Tasney Started as Agent 

Fred W. Tasney has traveled this 
ceuntry from end to end many times 
for The Prudential, and has a tremen- 
dous acquaintance among agents. Be- 
fcre going into insurance he was a 
commercial traveler for several years. 
With The Prudential he had _ his 
start ‘carrying a rate’ book as an 
agent in Paterson, N. J. in 1887. Next 
he was made an assistant superintend- 
cut; later a superintendent, then su- 
perintendent of the ordinary depart- 
ment for New York and New Jersey, 
end after that was made manager of 
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REAL SATISFACTION 





Working with William N. Compton and the John 
‘Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind. have it dispelled 


220 BROADWAY 


Phone 6030 Cortlandt 
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the Western division ordinary agencies 
and so on up to assistant secretary. 
Hoffman an Encyclopedia 

Frederick L. Hoffman, noted com- 
piler of statistics, authority on health 
questions, not only in this country but 
all over the world, writer of books, 
lecturer, etc., is as well known in the 
world of sociology, medicine and life 
insurance as anybody in America. His 
most recent book covers cancer. It is 
said of Dr. Hoffman that when he fin- 
ished covering a subject his investiga- 
tions are so exhaustive that there is 
nothing else to write about. 

Mr. Riker’s Career 

Richard L. Riker, the new cashier, 
has been with the Company twenty-six 
years. He began as a clerk in the Or- 
dinary Agencies Department. After- 
wards he was transferred to the 
cashier’s department where he earned 
the title assistant cashier. 

Other Officers 

The Prudential now has twelve vice- 
presidents. There is no change in the 
rank of John K. Gore, vice-president 
and actuary; Wilbur S. Johnson, vice- 
president and comptroller, and BWdward 
Gray, vice-president. 





MAKES GOOD GAINS 
Statement of Old Line Bankers Life 
Insurance Company of Lincoln, 
Nebraska 
The Old Line Bankers Life Insur- 
ance Company of Lincoln, Neb., has 
more insurance in force in Nebraska 
than any Other company. The company’s 
1917 record was splendid, particularly 
regarding lapses, the ratio being 5.49. 
Its gain in surplus last year was $551,- 
833; gain in reserve, $1,105,793; gain 
in assets, $1,653,691. It made a gain 
ef insurance in force of $7,030,000. It 
issued $11,373,968. In fact, this is a 
company that is making such gplendid 
rrogress that the officers are to be con- 

gratulated, 


NEW CONTRACT 
Industrial Life Policy Converted Into 
Endowment Issued by Caro- 
lina Life 

The Carolina Life of Columbia, S. C., 
has issued a new industrial life policy 
convertible into endowment. The fol- 
lowing illustration is given of the 
contract: 


After twelve years’ premiums shall 
have been paid, the policy will become 
fully paid-up, and no further payment 
of premiums will be required. If, how- 
ever, after twelve years’ premiums 
have been paid, and the insured wishes 
to convert the policy into an endow- 
ment, it can be done as per the follow- 
ing example: 

At entry age 2, the additional pay- 
ment of 21 weeks’ premiums will 
convert the paid-up policy into an en- 
dowment at age 70. A further paymeat 
of 23 weeks’ premiums will make the 
endowment payable at age 65. A 
further payment of 36 weeks’ premiums 
vill make the endowment payable at 
age 60. By additional payments of 
premiums the policy may be converted 
into an endowment payable at ages 
55, 50, 45 or 40. Similarly at age 25, 
after the policy shall become fully 
paid-up, by paying premiums for 33 
weeks longer, it may be converted into 
an endowment policy, which will be 
paid in cash, to the insured, on his at 
taining age 70. A further payment of 
premiums for 36 weeks will convert 
the policy into an endowment at age 
65, and so on, by continuing the pay- 
ment of premiums, for additional pe- 
riods (as outlined on page 4 of policy) 
the endowment can be made to mature 
at earlier ages. 


At the commencement of 1917 the 
Maryland Casualty had on its salaried 
payroll 978 persons. The total is now 
1,371. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





if death 


is DOUBLED 


and permanently disabled: 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S&S. 
120 BROADWAY, NEW YORK 
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Latest Views of 
Harold Peirce 


FUNCTION OF LIFE INSURANCE 





Protection Against Three Major Con- 
tingencies of Life—Disability, 
Old Age and Death 


Harold Peirce, of Philadelphia, who 
placed policies of large size on the 
lives of J. P. Morgan, H. P. Davison and 
other millionaires, has written an ar- 
ticle, “Life Insurance as Seen by an 
Agent,” for “The Nation,” in which he 
says in part: 

Three Major Contingencies 


The function of life insurance is to 
protect men and women and their 
estates against the three major con- 
tingencies of life—disability, old age 
and death. 

As society develops and the needs 


of men change, it is necessary to 
change the means or instruments by 
which needs are satisfied and to adapt 
them to the new conditions. Modern 
life insurance is the result of this 
adaptation to the demands of modern 
life, and many developments have been 
made within the last quarter of a cen- 
tury, particularly in the way of a great- 
er diversity of policy contracts, so that 
to-day we find incorporated in life in- 
surance policies many provisions and 
benefits which were not thought of in 
the earlier days of life insurance. 

One thing should always be borne in 
mind: life insurance companies do not 
create money. They merely collect 
and distribute it when losses occur, 
and hence they necessarily play a most 
potent part in our economic and social 
life. As originally contemplated by 
the founders of our American compan- 
ies, life insurance was designed solely 
for the protection of the home in event 
of the death of the breadwinner. 

Business Insurance 

In these days, however, life insur- 
ance has become a recognized neces- 
sity in business, protecting surviving 
partners or corporation officials against 
lcss in the event of death of any part- 
ner or official. At such times they not 
only lose the benefit of the services of 
the deceased partner or Official, his 
knowledge, ability and energy, but in 
the case of partnership the settlement 
with the family or estate of the de- 
ceased member or other necessary 
financial adjustments are oftentimes 
matters of serious concern. It con 
stantly happens that firms are dragged 
down to ruin by the dead load of the 
continuing interest of a deceased part- 
ner. Life insurance has proved to be 
the most feasible means of protecting 
the partnership or corporation from 
such loss, and provides the means for 
the necessary financial readjustments. 

Business insurance is, therefore, one 
of the great functions of modern life 
insurance, and into this field has come 
the demand for group insurance, mil- 
lions of dollars of which are now being 
placed by employers on the lives of 
their employes. In most cases the 
entire cost of this insurance is borne 
by the employer, and the family of the 
employe is protected usually for at least 
a year’s wages, This helps the em- 
ployer to solve one of his great prob- 
lems, that is, stabilizing his help. 
Hence through group insurance both 
employer and employe are benefited. 

As our Government’s functions and 
. needs have expanded, it. has become 
necessary to devise new ways of in- 
creasing its income, and one of the 
ways has been through heavy graded 
taxes on estates. These taxes have 
to be paid in cash, and to meet them 


in many cases it became necessary for 
estates to liquidate at considerable loss 
stocks, bonds, mortgages or real estate. 
In fact, mention was made in a leading 
newspaper at the time of the settle- 
ment of Lord Strathcona’s estate that 
the decline in securities in which he 
was known to be heavily interested 
was caused by the executors selling 
such securities to pay his inheritance 
taxes. 
Solved by Insurance 

Modern life insurance offers a solu- 
tion of this problem, with the result 
that many far-seeing men of wealth are 
insuring their lives for large amounts 
with the especial object of providing 
their estates with ready cash to meet 
these taxes without jeopardizing their 
securities or reducing their estates. 

So far as the individual is concerned, 
unless he is a man of large means, 
there exists a real necessity for pro- 
tection against total and permanent 
disability, the living death that is 
dreaded by all, and which deprives a 
man of the ability to support himself 
and his family. Modern life insurance 
for a slight additional cost enables the 
insured to provide against this con- 
tingency by guaranteeing him a life in- 
come during his disability, together 
with payment of the full amount in- 
sured at his death. 


The protection from loss by sudden 
and untimely death that sometimes oc- 
curs as a result of accident is another 
function that has been assumed by life 
insurance companies through adding to 
their policy contracts a provision agree- 
ing to pay double the face of the policy 
in event of such accidental death. 

While every company deplores the 
discontinuance of a policy by the in- 
sured, yet it is recognized that con- 
ditions may so change that in some 
cases discontinuance becomes unavoid- 
able. Therefore, equitable provisions 
are made in all modern policies that 
after three years, or in some cases 
even less, they may be surrendered for 
cash, or, in lieu thereof, a paid-up 
policy for a reduced amount payable 
under the same conditions as the 
original policy, or the insurance may 
be extended for the full wmount for a 
period of years varying according to 
the surrender value. 

Experience has proved that the pro- 
ceeds of insurance policies were often 
dissipated by the beneficiaries through 
unwise expenditures or investments. 
To protect them against such deplor- 
able losses, modern life insurance of- 
fers a solution by agreeing to pay in 
instalments or annuities, so that, in- 
stead of the beneficiaries receiving the 
proceeds of the insurance in one sum, 
they receive fixed payments continuing 
for a definite period or for life. 

The bulk of insurance is written now 
on the mutual plan, under which the 
so-called dividends, which are really 
abatements or reductions of the pre- 
mium, are credited annually and applied 
either towards increasing the benefits 
under the policy or towards reducing 
the cost of the insured. 


Loans 

Although loans on policies are depre- 
cated by the companies, and justly so, 
because they are in reality advances 
against future payments to the _ in- 
sured or the beneficiary deductible at 
the maturity of the policy, still to the 
business or professional man a loan 
on his insurance is many times a god- 
send, tiding him over some tight place 
in his finances. Furthermore, to the 
business man desiring loans from his 
bank, life insurance is almost a neces- 
sity, not only as additional security to 
the bank, but also as an index to the 
character of the borrower. The fear 
that haunts many men of being in want 
or dependency in their old age is prac- 
tically eliminated by the flexibility of 
modern life insurance policies, where- 
by the proceeds can be availed of in the 
old age of the insured. 


THE NATION 


Those Who Wrote Articles in Febru- 
ary 7 Number Devoted to 


Insurance 
The February 7 issue of “The Na 
tion,” a magazine going to the most 


intellectual people in America, printed | 


a number of valuable articles on in- 


surance. The authors and titles fol- 
low: 

“The Military and Naval Insurance | 
Act” by Julia C. Lathrop. 

“Governmental War Insurance and 
Taxation” by George E. Ide. 

“Better Advertising of Life Insur 
ance” by Joseph A. Richards. 

“Insurance Oil for War Waters” by 
J. D. Whitney. 

“Modern Forms of Insurance Pro- 


tection” by C. Harold Waterbury. 
“Safeguarding Army Camps” by W. 
E’. Mallalieu. 
“Life Insurance as (Seen 
Agent” by Harold Peirce. 
“Maternity Insurance” 
phus Knopf. 


by an 


by SS. Adol- 


$2,000,000 ALREADY 





H. B. Rosen Making a Good Start on 
1918 Business—One for a 
Million 
H. B. Rosen, of the New York Life, 
did not write a dollar of life insur- 
ance business in January as during 
that month he was a team leader in 
several charity drives, having four or 
five hundred men working under him. 
in February he cut loose, and he has 
already about $2,000,000 to his credit. 
Among other policies he wrote one 

for a million in Canada. 








GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 





started. 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 











Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Five Promoted by 
The Aetna Life 


MADE OFFICERS OF COMPANY 





A. J. Moody, Charles H. Symonds, 
Frank W. Bidwell, Robert B. Eng- 
lish and K. J. McAlpine Advanced 








Five new executives of the Aetna 
Life were made at the annual meeting 
of the Company this week. They are 
Adelbert J. Moody, assistant secre- 
tary; Charles H. Symonds, assistant 
secretary; Robert B. English, (secre 
tary group division, and K. J. McAl- 
pine, field secretary group division. 
the careers of the new officers follow: 


Adelbert J. Moody 

Mr. Moody was born in Sussex, New 
srunswick, October 13, 1878, came to 
Hartford when 3 years old and was 
educated in the South School and Han- 
num’s Business College. He entered 
tte Aetna office December 20, 1892. 
For eighteen years he has had charge 
of the policy loan division. Faithful 
service has brought to him his new 
and high responsibility. 

Charles H. Symonds 

Mr. Symonds, the new assistant sec- 
retary, was born in Concord, N. H., No- 
vember 4, 1868, and came to this city 
in 1891, entering the employ of the 
company in May of that year. He be- 
gan in the policy department and went 
thence to renewal, and then to the 
tax. His next change was to the agen- 
cy bookkeeping and later he was in 
the cashier’s bookkeeping work. 

Frank W. Bidwell 

Feb. 14 was Mr. Bidwell’s birthday, 
hc having been born in Woodside, W. 
Va., Feb. 14, 1865, a son of Alonzo and 
Jane Boardman Bidwell. He came to 
Hartford when he was 5 years of age. 
He was educated in the Arsenal School 
and entered the employ of the Aetna 
in August, 1879. He started as a gen- 
eral utility boy and soon was placed 
ai work of copying letters and after 
a time was put under the late Thomas 
J. Gill, subsequently a famed politician, 
working in the death claims depart- 
ment, in which Mr. Bidwell has _la- 
bored faithfully. He married June 3, 
1890, and has five children, two of his 
sons being in ‘the army, one of them, 
Harold F., being a first lieutenant of 
the infantry and attached to the Marine 
Corps and in France. He is a mem- 
ber of St. John’s Lodge of Masons and 
a'so a Shriner. 

Robert B. English 

Mr. English is in charge of the group 
division and as secretary of this has 
an original appointment, the title be- 
ing new. He was born in Hartford in 
1884 and was graduated from the high 
school in 1904 and from Yale (aca- 
cemic) in 1908. He attendea the Har- 
vard and the Yale Law Schools for 
two years. In February, 1912, he came 
to the Aetna, making his start in the 
claims department. He has performed 


xcellent service in the group division 
cf the life department. 


In 1911 Mr. English took an exciting, 
rovel and venturesome trip in a thirty- 
five-foot power yawl from Halifax 
along the Labrador Coast and into 
Hudson Bay and to Baffin Land. For 
@ companion Mr. English had John 
T. Rowland, a brother of Dr. H. C. 
Rewland, the author. Mr. Rowland 
subsequently became a lieutenant in 
the United States Navy. 

Kenneth J. McAlpine 

Mr. McAlpine was born in Hartford 
March 8, 1884, and was educated in the 
Laurel Street School and the Brewer 
School in Fairfield. He came to the 
Aetna in 1900 as office boy to Vice- 
President J. L. English and went into 
various departments, as he gained pro- 
motion. In 1913 he entered the group 
Ccivision of the life department and in 
this he has remained, becoming now 
the field secretary, his work being en- 
tirely in the field. 





NEW PAR POLICIES 





Announcement by Detroit Life—List of 
Contracts to be Issued 
by Company 

The Detroit Life announces a num- 
ber of new participating policies, a 
complete list of which follows: 

Ordinary Life—No disability clause, 
par. and non-par. 

Ordinary Life—With waiver of pre- 
mium clause, par. and non-par. 

Ordinary Life—Complete protection 
cleuse, par. only. 

20 Payment Life—No 
clause, par. and non-par. 

20 Payment Life—With waiver of 
premium clause, par. and non-par. 





disability 


20 Payment Life—Complete protec- 
tion, par. only. 
20 Year Endowment—No disability 


clause, par. and non-par. 

20 Year Endowment—With waiver of 
premium clause, par. and non-par. 

20 Year Endowment—Complete pro- 
tection, par. only, 

10 Payment Life—No disability, par. 
and non-par. 

10 Payment Life—With waiver of 
premium clause, par. and non-par. 

15 Payment Life—No disability, par. 
and non-par. 

15 Payment Life—With waiver of 
premium clause, par. and non-par. 

10 Year Endowment—No disability, 
par. and non-par. 

10 Year Endowment—wWith waiver of 
premium clause, par. and non-par. 

15 Year Endowment—No disability, 
par. and non-par. 

15 Year Endowment—With waiver of 
premium clause, par. and non-par, 

15 Year Endowment—Complete pro- 
tection, par. only. 

Joint Ordinary Life, non-par, only. 

Joint 20 Payment Life, non-par. only. 

Joint 20 Year Endowment, non-par. 
only. 

5 Year Term, non-par. only. 

10 Year Term, non-par. only. 

20 Year Term, non-par. only. 

Child’s Endowment—20 year, 
par. only. 


non- 


President Day 
to Policyholders 


EQUITABLE’S PROSPEROUS YEAR 
Service and War Work Play 
Important Part in 
Efforts 

President W. A. Day’s annual letter 
to policyholders of the Equitable Life 
ot New York is always looked forward 
to with keen interest. 

As to the war, President Day says 
that the nation’s difficulties lie now, not 
in securing public support for our war 
measures, but in wisely carrying them 
out. 





Social 


Lurking Dangers 

Danger to the future safety of our in- 
stitutions undoubtedly lurks in some of 
the extraordinary policies and powers 
granted the Government under stress 
of this great war. 

Twenty-one million dollars of the 
Equitable Life’s funds now protecting 
its policyholders, are also helping to 
win the war by investment in war 
loans of our country and our Allies. 
The Society is otherwise actually en- 
gaged in war work and will continue its 
active service in every consistent way 
until peace is declared. 

Increase in Business 

The steady growth of confidence in 
life insurance has been emphasized 
during the past year by a substantial 
increase in business written, the total 
new issues in 1917 amounting to 251 
million dollars, as against 210 million 
during 1916. 

Extension of Social Service 

The efforts of the Society to extend 
its social service to more individuals 
have been greatly augmented by the 
success of the group insurance method 
for employes which was introduced a 
few years ago. 

The group insurance plan serves the 
class of people standing in the greatest 
need of insurance protection and with- 
out cost to them. 

Another valuable social service pio- 
neered by this Society is the home 
purchase plan, which gives real assist- 
ance to that portion of the wage-earning 
community desirous of owning its own 
homes, 

Railway Investments 


Now that the Government has taken 
temporary control of the roads, it is 
important that every Equitable policy- 
holder should take a still greater inter 
est in the protection of his rights as a 
creditor of the railroads through his 
insurance company. He should appeal 
to his Congressmen to see that in the 
hurry and confusion of war legislation 
full and complete justice is done the 
creditors of the roads; that the rail 
ways shall be returned to the owners 
at the end of the war not physically 
run down or impaired but in as good 
condition as when they were turned 
over to the Government, and, if pos- 
sible, with extensions and improve- 
ments initiated to meet the constantly 


(Continued on page 9) 


NEW DISABILITY BENEFITS 
Phoenix Mutual Life Offers Attractive 
Feature to Women Policy- 
holders 

The Phoenix Mutual Life is pre- 
pared to add an attractive feature to 
life and endowment policies issued on 
the lives of women. The waiver of 
premium or the waiver of premium and 
income in event of total and perma- 
nent disability, on the payment of a 
small additional premium, will be em- 
bodied in an agreement similar to the 
one issued on male lives, except that 
the benefits cease on the marriage of 
the insured. These disability benefits 
will be issued only to unmarried wo- 
men and widows between ages 20 and 
55 who are earning their own living. 

The Company will issue policies of 
£1,000 to $2,500, but will in no case 
istue a larger amount unless evidence 
is furnished that the insured has a 
regular income exceeding by at least 
one-half the income provided by the 
waiver and income benefit. 

Long Term Endowments 

The disability benefits will be par- 
ticularly valuable in the long term en- 
dowment which is well fitted for the 
needs of a single woman who is earn- 
ing her own living. At age 30, for 
example, the premium for a 30 year en- 
éowment policy is but $33.08 per thou- 
sand with $1.58 additional for the 
waiver of premium and income bene 
fiis. A policy of $2,500 on this plan 
will guarantee that sum to any depend 
ent the insured may have, should she 
die before maturity; or, irrespective 
o° the use she may make of the divi- 
dend, it will mature at age 60 and 
then may be payable, under option 4, 
in monthly instalments for life. With 
the waiver of premium and income 
benefit added, the insured will not only 
he relieved from all premium pay- 
wents in event of total and permanent 
disability, but six months from the 
date of proof of such disability she 
will begin to receive a monthly in- 
come of $25 or $300 per annum. This 
income would be paid so long as the 
Cisability continued total, even though 
the policy had matured as an endow- 
ment and been paid in cash, 

Income Bond 

Attention is called to the fact that 
the Company cannot issue disability 
benefits to female risks in the State 
of Illinois. 

On March 1 the Company will be 
prepared to issue disability benefits 
with the income bond on the lives of 
wemen. The limit of such income will 
be $25 a month, unless evidence is 
furnished of a regular income exceed- 
ing by at least one-half of that pro- 
vided in event of total and permanent 
disability, when larger amounts will 
be granted. 





DR. ALBRIGHT HERE 
Dr. Albright, of the Northwestern 
Mutual Life, the leading writer of life 
insurance in the West, was a New 
York visitor this week. While here 
Dr. Albright makes his home at the 
Union League Club. 











representatives and of the public. 
right spirit, policies 
reputation ensure success for the Field. 











A Year of Splendid Achievement 


It is not difficult to see why the MASSACHUSETTS MUTUAL in 1917 wrote a 
larger amount of paid-for business than in any other year in its history. i 
years of Service efficiently and promptly rendered have won the confidence of its 
Co-operation with a Home Office that has the 
which are not excelled, and a 


Sixty-six 


company with a sterling 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





an — 


—————————EEEEEEE=E= 


54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 














The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 























“For many years past 

1918 Divi- this office has been in 

dends and the habit of furnishing 

Net Costs the agents with state- 

ments showing the pres 
ent net cost under the current divi- 
dend scale of policies from one to 
twenty years in force, coupled with the 
statement as to different interests and 
reserve basis for the different years,” 
gays the Darby A. Day Agency of the 
Mutual Life, Chicago. “No such state- 
ment will be prepared this year be- 
cause we believe in the first place that 
such a showing is unnecessary and, 
secondly, even if a statement of this 
kind were made it would show at best 
only the net cost this year under war 
conditions and would be no criterion 
for the future. 

“Dividend leaflets furnished by the 
home office showing dividends this 
year on all forms of policies have been 
furnished the rate book men and these 
leaflets are, we believe, sufficient to 
show that the Mutual Life, even un- 
der adverse conditions in regard to se- 
curity values, etc., is returning to its 
policyholders a goodly dividend. 

“If it becomes necessary to show 
dividends at all, it is only fair to the 
Mutual Life to show not only dividends 
paid this year on policies issued one 
year ago, but also the natural increase 
in dividends on individual policies af- 
‘er the first year. 

“In the case of policies requiring 
twenty premiums or more, if you wish 
to arrive at an approximate average 
dividend, which would maintain say for 
twenty years, if perchance the present 
dividend scale should continue, it is 
cnly necessary to refer to the dividend 
paid this year on policies issued ten 
years ago. These figures will be found 
in the leaflets. 

“Once more we would caution the 
avents against leaving the impression 
that the dividends ag published will be 
without question the dividends in the 
future. The scale for 1918 may be ad- 
vanced or reduced. We thoroughly be- 
lieve the trend will be upward, but in 
any event the best we can do is to 
show, where necessary, the dividends 
paid now, giving no assurance as to 
the amount of the dividends in future 
years.” 

* * + 
There is considerable 
Advocatesa_ discussion in the fra- 
Fraternal ternal newspapers 
Note System about high lapse ra- 
tios and old-line agents 
will be interested in a discussion in 
“The Fraternal Monitor” of “a new 
vlan to prevent lapses.” The writer 
is L. M. Hundley, of Urbana, Ill, who 
1s Deputy Supreme Chief of the t- 
preme Tribe of Ben Hur. Mr. Hund- 

ley’s views follow: 

“My experience in the past with new 
members going suspended for non-pay- 
ment of monthly dues is in the early 
period of the connection between the 
insured and the insuring organization. 
This is true, I am told, in all fraternal 
societies. I find by going over some 
records of legal reserve companies that 
they lose more policyholders before 
the third annual premiums are paid 
than at any other time. They have no 
lapses in the first year. Why?  Be- 
cause the first premiums are paid 
‘ either by note cr by cash in advance. 
The fraternal societies have long since 
discovered that the greatest defection 
occurs after the new member has lost 
hs or her enthusiasm and interest in 
the society and before he or she has 
paid more than a first monthly pay- 
Inent. 

“I find in my work for the Ben-Hur 


the greater the amount the member 
has paid the less likely he or she is 
to become suspended. Why do so 
many new members pay one or two 
months’ dues and then lapse their in- 
surance? Here is my answer to this 
question. The insured has not taken 
nor has he or she signed any obliga- 
tion, in a legal way that he or she 
would pay the fraternal organization 
money, but on the other hand the or- 
ganization has accepted the application 
and has obligated itself to pay $1,000 
cr more in case of the death of in- 
sured, This part of the contract should 
at least require some obligation in a 
business and legal way on the part of 
the insured. Why not ask the insured 
at the time he or she makes applica- 
tion for insurance to sign a fraternal 
note which is legal under the statutes 
cf each and every State in the United 
States for the amount of his or her 
monthly dues? 

“If the insured so elects, he or she 
may sign twelve notes, one to each 
month during the year, or the insured 
may sign four notes payable quarterly 
in advance and if you use this fraternal 
note system you will find many of your 
members who will pay three months 
in advance. The notes should be tak- 
en at the same time the application is 
slened. ‘By using this method you will 
have no trouble whatever in having 
your applicants examined. 

“The average man or woman looks 
upon this note system as a means of 
giving them a good prestige and hon- 
esty in the community in which they 
live. For the average man or woman 
is never asked to give their note and 
when once asked they put forth ev- 
ery effort to meet the note on date 
due and my experience with this sys- 
fem since July 1, 1917, proves to be, 
beyond a doubt, the best way in which 
we should write new members for fra- 
ternal societies. We know the insured 
would not take our word if we just 
tell them our society would pay in 
case of death. 

“The society would not do very 
much business if they did not issue le- 
gal. contracts to the insured. This be- 
ing true there ig no good argument for 
the society to just take words that the 
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Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DE: csauwe cammancie 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
ear atta} pia ad dake ae $791,060,002 

It stood first in the world in gain 


in insurance in force in 1917 
nh iia sername Machine: a dena he $453,749,902 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 





insured will pay each month, so why 
do not all the fraternal societies get 
behind this fraternal note system and 
adopt it and then you will find that 
you have put a stop to the twisting 
from one society to another the first 
year. When you have once adopted 
this system you will emphasize the 
fect that the protection given by fra- 
ternal societies is worth the money it 
cost and worth an effort to keep it in 
force by being prompt and paying the 
notes each month on date.” 





THE GESEL PLAN 


The California Gesel Plan, with head- 
quarters in Los Angeles, has been in- 
corporated in that State, and has se- 
cured authority from Commissioner of 
Corporations H. L. Carnahan, to issue 
a limited number of shares of its capi- 
tal stock to parties, who, for an interest 
in the project, are to finance its pro- 
motion. The plan is devised by Mrs. 
Helen Gesel and is copyrighted. Briefly, 
ii is an agreement with banks that a 
depositor places in the bank a stipu- 
lated sum at stated times for a certain 
period of years, the bank forwarding 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 


December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
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surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 








IS THE COMPANY FOR YOU. 


| For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








the depositor’s application for a special 
term policy of insurance on the life of 
the depositor for a period of one year 
less than the deposit period. In case 
of death, the insurance company will 
pay a sum approximately equal to the 
difference between the amount of de- 
posits (if made as agreed) less the in- 
surance premiums and commissions and 
the full amount agreed to be deposited 
by the depositor during the whole de- 
posit period. 


ASK YOUR WIFE 
In the event of your wife surviving 
you, which wou'd she prefer as an in- 
heritance, a farm, a town house or a 
guaranteed monthly income? In mak- 
ing this inquiry among hundreds of 
cases, the answer has invariably been 
“A guaranteed monthly income.” There 
are Many reasons for this choice, ey- 
ery one of them sound and logical. 
there is a proposition on this basis 
which has been especially designed 
for professional men, and it is backed 
hy a company whose resources run in- 
to the millions. It is particularly at- 
tractive in that it relieves a man of 
any worry as to his wife’s future. She 
cannot get the principal and re-invest 
it to lose it all, as so frequently hap- 
pens where only negotiable property 
is left. It is something sure; a thing 
that appeals only to the man that is 
substantial and discriminating, ag is 
evidenced by the increasing number of 
large-caliber men who are taking it 
up.—Prudential “Weekly Record.” 
A. W. SHAFER’S INSURANCE 
Arthur W. Shafer, representing the 
Bankers’ Life Company of Des Moines, 
at Battle Creek, Michigan, died follow- 
ing an operation for appendicitis. He 
was a man in the prime of life and had 
made a distinct success as an insur- 
ance salesman. He believed in life 
insurance himself and carried $25,000 
of which $20,000 was with the Bankers’ 
Life. He had two $10,000 policies in 
the Bankers’ Life. One is a monthly 
income policy and pays his beneficiary 
$40 a month for 250 months. The 
other policy is payable under option 
one and will give to the beneficiary 
$41.66 per month for 20 years and then 
$5,000 in cash. Mr, Shafer had paid 
only one premium amounting to $211.80 
on his policy settled under option on 
and only two premiums amounting to 
$330.02 on his monthly income policy. 





Theodore Lyman was re-elected 4 
director at the annual meeting of the 
Hartford Fire this week. It is his 
thirty-fourth year on that board. 
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Plan $1,000,000 


Company in Tulsa 





TO WRITE NON-PAR- BUSINESS 





will Be Called Atlas Life—James A. 
Stephenson, W. H. Walker in 
Company 





James A. Stephenson and William 
Hargis Walker are two well known 
insurance men who are promoting the 
crganization of the Atlas Life of Tulsa, 


Okla., which they say will have a cap- 
jial of $500,000 and surplus of the same 
amount, and will write non-participat- 
ing business. In the organization stage 
If O. McClure, Tulsa, will be presi- 
dent of the Company; S. De Zell Haw- 
ley, Tulsa, vice-president. After the 
stock is sold and collected the Com- 
pany will incorporate and elect per- 
manent officers and be ready for busi- 
ness. 

The Atlas has a strong local en- 
dorsement, the fifty signers to its cer- 
tificate of organization being promin- 
ent bankers, oil operators and other 
business men. 

The organization of the company is 
being handled by James A. Stephen- 
son, formerly of Dallas, and William 
Hargis Walker, of Tulsa. (Mr. Stephen- 
son has spent eighteen years in the 
insurance business in Texas, having 
served the Southland Life as _ vice- 
president and president, resigning the 
latter part of 1915. Mr. Walker has 
been State manager of the Great 
Southern. He is a large personal pro- 
ducer. ‘Both Messrs. Stephenson and 
Walker will be officially connected 
with the Atlas. 


| 1917 ADDITIONAL FIGURES 





The Volunteer State Life of Chatta- 
rooga paid for $2,600,000 in 1917; as- 
sets, $3,100,000. 

The admitted assets of the Interna- 
tional Life, St. Louis, are $9,409,292. 
Pusiness written and paid for during 
1917, including $14,515,778 of the Com- 
pany’s re-insurance amounted to $27,- 
082,517. The Company has $70,227,486 
in force. 

The St. Joseph Life paid for $1,436,- 
(00 in 1917; its assets are $420,424. 

The Oklahoma National has _ $10,- 
269,000 in force; assets, $1,285,049; paid 
for last year, $2,930,000. 

The Southern States Life paid-for $4,- 
337,384 in 1917; gain in amount of in- 
surance in force, $2,030,126; business 
in force as of December 31, $21,258,777; 
admitted assets, $2,299,724; gross as- 
sets, $2,320,963. 

The Conservative Life paid-for $2,- 
978,186 in 1917; assets, December 31, 
1917, $831,838. 

The Guardian Life, Wisconsin, paid- 
for $1,540,000; assets, $610,000. 


Albert D. Shaw, manager of the 
policy loan department was made an 


assistant secretary of the Massachu- 
setts Mutual Life, recently. The 
choice of Mr. Shaw for this posi- 


tion will be viewed with approval by 
all who know his ability and what 
he has accomplished in the positions 
Which he has already held. After 
two years at Brown University, Mr. 
Shaw entered the Palmer National 
Bank, where he remained for two years. 
I; 1902 he came to Springfield and en- 
tered the employ of the Springfield Fire 
€ Marine. Two vears later he came to 
the Massachusetts Mutual as a member 
of the bookkeeping department. In 
196 he became license clerk, which po- 
Sition he occupied until last Septem- 
ber, when he because manager of the 
Mlicy loan department. Mr. Shaw 

been active in the political life of 
Springfield. For four years he was a 
Member of the Common Council and for 
two its president. 





Life Men Hear Five 
Hours of War Talk 


LOCAL ASSOCIATION’S LUNCHEON 








Baron de Neuflize, Charles D. Norton, 
Major F. R. Stoddard and Lawrence 
Priddy Make Stirring Addresses 





President Atkinson, of the Life Un- 
derwriters’ Association of New York, 
preseided on Saturday noon at one of 
the most interesting and inspiring lun- 
cheons ever given by the local asso- 
ciation. The Hotel Astor ballroom 
was packed. All the speakers criti- 
cized striking ship workers. 

The first speaker, Baron de Neuflize 
is member of the French High Commis- 
sion and represents the Bank of 
France. He praised America’s part in 
the war and poked fire at Von Hin- 
denburg’s statement that the German 
army would be in Paris by April. 

Charles D. Norton, of the American 
Red Cross War Board said that the 
great growth of the Red Cross could be 
raeasured by the statement that five 
years ago the organization had 10,000 
members, while it now has 23,000,000. 
“The Red Cross today is the American 
people,” he gaid. 

Major Stoddard, second deputy in- 
surance superintendent of New York, 
described the emotions and experiences 
of the London people in Zeppelin raids. 
He went abroad for the War Depart- 
ment to study anti-air craft defence. 
One Agent Has Bought $500,000 of U. 

S. Bonds 

Lawrence Pryiddy’s talk was a ring- 
ing appeal for the War Savings Stamps. 
He told of the activities of life in 
surance men in the Liberty Loan drives. 
The life men sold more than $125,000,- 
C00 of bonds, and in the next loan 
campaign they will make that figure 
seem small. He said that one agent 
(probably ‘H. B. Rosen) had purchased 
$500,000 worth of bonds. Mr. Priddy 
declared that until the end of the war 
ke is going to travel about the coun- 
try making appeals to life insurance 
men to enter more actively in Govern- 
ment work, particularly in the sale of 
stamps and bonds. 


President Day 
to Policyholders 
(Continued from page 7) 


increasing transportation demands of 
the country. 

Policyholders are being urged to join 
the National Association of Owners of 
Railroad Securities, S. Davies Warfield, 
president, Baltimore, Md. (annual fee 
$1), which is organized to assist in pro- 
tecting the interests of railway secur- 
ity owners. 

Retiring Capital Stock 

This proposition has now been agreed 
to by the vote of the directors, stock- 
holders and policyholders, and approved 
by the Superintendent of Insurance of 
the State of New York as provided by 
the statutes. It has also had the ju- 
dicial sanction of the United States 
Circuit Court of Appeals. 

By accomplishing the statutory mu- 
tualization of the Society, a perplexing 
problem, the solution of which has long 
baffled those in charge of Equitable af- 
fairs, is settled for all time. The 
pclicyholders who have always owned 
the reserves and surplus funds now 
control the Equitable corporation and 
the possibility of any future annoyance 
or difficulty regarding the ownership of 
the contingent reserves, or matters of 
business or financial policy, arising 
from the individual stock ownership, is 
forever removed. 

Progressive Methods 

It is the proud privilege of the Equi- 
table Society constantly to keep fully 
abreast of the march of progress in all 
fields of human effort and to lead in 
iis own field. 

It has greatly increased its public 
usefulness by initiating many import- 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 








F- INSURANCE COM 
oe StTTS 


OSTON MASSACHU 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST -STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 
ASSCS  cccccceccccccecs : 
Liabilities .....+...00. 
Capital and Surplus awn ‘2 
OED OR SOG, « cance ncevesadseunseeasencsss ; 
Payments to Policyholders since Organization 
Is paying its Policyholders nearly.......... : 








19;612,616.08 
nat ttiteinbkGieaweienee 1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
4 ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











THE COLUMBIAN NATIONAL LIFE 
OF BOSTON 
ARTHUR E. CHILI! S, President 
A CHANGE may be necessary to realize your 
WM. H. MASTIN, 
Superintendent of Agencies 
(West of the Mississippi). 





ambition 


Think a minute—then write 
FRANK D. LOMBAR, 


Superintendent of Agencies 
(East of the Mississippi). 


Symes Bidg., DENVER, COLO. 77 Franklin St., BOSTON, MASS. 
DARL D. MAPES, Superintendent of Accident Agencies, 77 Franklin Street, BOSTON, MASS. 
The service of a high grade Accident Department will also be offered so that you will 
not have to broker your Accident business to avoid violating your Life insurance contract, 








The LIFE INSURANCE SALESMAN 
Bears an UNUSUAL RESPONSIBILITY 


The SERVICE he sells often continues for many years 
Provident service sells so readily today, because of 
the value and satisfaction Provident policy holders 
have derived from the service of Provident Agents. 


Write for information 


The Provident Life and Trust Company 


OF PHILADELPHIA 


Founded 1865 











ant benefits in life insurance practice 
which are now enjoyed by the Amer- 


GOOD TERRITORY 


ican people through their various com a pie te 

panies. Its purpose is to keep up its development by the 
constant search for opportunities to RIGHT AGENTS 
jinprove its present service and to find ‘ 4 

new channels of usefulness for itself men who can place policies as 
and the great institution of life insur — 4 ee ee eee 
ance. 


an opening for real workers. 


oatiian ite a teq | Union Mutual Life Insurance Co. 
David M. Bressler, who is connecte PORTLAND, MAINE 


with the Perez F. Huff general agency 
of the Travelers, has been in life in- ARTHUR L. BATES, President 
ve : Address: ALBERT E. AWDE 


surance one year, during which time Superintendent of Agencies 
he has written about $1,000,000 of new | 7 w, Madison Street © CHICAGO, ILL. 
life insurance. 
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SPRINKLERS HORS DU COMBAT 

The advisability of printing a long 
list of sprinkler equipments that are 
, out of order, either because of cold 
weather or other ,easons, is questioned 
by many underwriters. If an alien 
enemy is undecided as to whether to 
touch offi two plants, and he has seen 
published information that one of them 
has a sprinkler system out of commis- 
sion and the other has a sprinkler 
system that is working, the alien enemy 
in question will not toss a coin to make 
the choice of which plant he will burn. 
Instead, it is a million to one shot that 
he will burn the plant that published 
information tells him will offer the least 
resistance to his kerosene and torch. 


AN UNFORTUNATE ARTICLE 

The “American Magazine,” which 
features human interest stories of men 
who have made good, has frequently 
printed valuable and helpful experi- 
ences of life insurance salesmen, but 
in its March number it publishes a 
glorification of George H. Beach, who 
was an unusually large producer in 
Detroit, with a description of his sell- 
ing methods, which will be sharply 
criticised by the life insurance frater- 
nity, not only because the methods 
described are not those prevailing “in 
the best life insurance families,” but 
the entire tone of the article is in poor 
taste. It not only carries the implica- 
tion but says so in aS many words that 
Mr. Beach found selling methods to be 
a)’ wrong and he went in and reformed 
them. Now, how did he reform them? 

Right at the start the “American” 
prints a letter from Mr. Beach to a 
prospective client, in which he asks 
for permission to inspect his policies 
in order that he can give advice and 
increase their value to the insured, 
Nothing is said about twisting the pol- 
icies, but the thought is conveyed that 
the chances are the insured made one 
or more mistakes in buying his insur- 
ance, and Beach is in a position to 
cerrect the mistakes. 

The Pastern Underwriter is informed 
by the New York Insurance Depart- 
ment that there is not necessarily any- 





‘panies are good. 


thing illegal in the practice of inviting 
the inspection of an insured’s policies, 
but the practice is often abused. In 
fact, frequently it is practiced by un- 
scrupulous agents to an extent which 
makes insurance departments every- 
where frown upon the practice. A 
shrewd business man may be able to 
hold his own in the contest of wits 
which follows such an inspection, but 
most people are not shrewd about their 
insurance, depending rather on _ the 
judgment and advice of the men with 
whom they originally placed the insur- 
ance and in whom they have shown 
confidence. Wholesale receipts of such 
letters as Mr. Beach wrote, and prob- 
ably writes, are disturbing to the in- 
sured, and even if the Beach proposi- 
tion be turned down the feeling left is 
one of uncertainty and occasionally 
insecurity. It is apt to create distrust 
of the agent who originally sold the 
insurance. 

The “American” hinges its article 
more or less upon this letter as if Mr. 
Beach were performing a fine, lofty bit 
of original service to the community, 
and the tone of the article is bad. To 
illustrate one paragraph reads: “The 
public opinion has been that all com- 
Mr. Beach realized 
that there was as great a difference in 
the companies as in the character of 
men, and he set about the selling of 
insurance on a_ professional basis. 
Then it became largely a method of 
learning how to deal with large in- 
£1rers.” 

It is best for insurance that the pub- 
iit be led to feel that all companies are 
good. They certainly must be solvent 
or they will not be permitted by the 
departments to transact business. The 
endorsement of the departments should 
be enough. The “American Maga- 
zine” article has the tendency to make 
the public believe that many compan- 
ies are “not good.” This is unfortun- 
ate. It is hoped that Mr. Beach in his 
canvassing does not draw the line by 
arguing that the companies he repre- 
sents are good and that the others are 
bad. 

Evils existing before 1906 have been 
remedied by a strong, practical, fore- 
ible insurance code in the drafting of 
which Mr, Beach had no part, but in 
the benefits of which he shares along 
with tens of thousands of agents. 

In marked contrast is an article in 
“The Nation” on February 7, written 
by Harold Peirce, a Philadelphia agent 
who practices ethics which have never 
been censured, and who, despite his 
great success, stands well with his 
brother agents. In that article Mr. 
Peirce makes a strong argument for 
insurance as insurance, and he neither 
praises his own company nor does he 
criticise his competitors or reflect upon 
cther companies. 





HANCOCK’S FARM MORTGAGES 

The John Hancock’s farm mortgage 
investments constitute the largest 
single item of its assets and aggregated 
ou December 31 $65,558,078, The in- 
crease in investment in farm mort- 
gages during the year was $7,184,000. 
The total mortgage investments of the 
Company aggregate $75,432,028. They 
yielded an average income of §.73 per 
cent, 


HERBERT W. CHAPMAN 





Herbert W. Chapman, of Pittsburgh, 
who was elected president of the Un- 
d-rwriters’ Association of the Middle 
Department at its last annual meeting, 
is well qualified by training and tem- 
perament to fill that difficult position 
to the satisfaction of his fellow special 
agents, with whom he has long been 
popular. The Middle Department is 
cne of the most important associations 
in fire insurance, and its responsibility 
has -grown with the war. In Pennsyl- 
vania, one of the States in the associa- 
tion, the number of special hazards is 
particularly large. There also are im- 
mense coal mine districts and the great- 
est steel plants in the world. 

The Middle Department has co-op- 
erated with the Government and has 
kept right on the job in watching plants 
all over the State. The Middle De- 
partment has also appreciated its duty 
to the companies and when it was 
necessary to advance rates this was 
done. 


Mr. Chapman has been in fire insur- 
ance for thirty-four years. He began 
with the Hartford in 1884, occupying 
various positions in its home office un- 
til 1902 when he was appointed spe- 
cial agent for Western Pennsylvania. 
In May, 1907, he assumed a similar 
position with the Springfield F. & M., 
with which company he is still asso- 
ciated. He became a member of the 
Underwriters’ Association of the Mid- 
dle Department in 1902, and is about 
completing his fourth term on the ex- 
ecutive committee. He was elected 
chairman of that committee in 1916; 
was elected vice-president in 1917 and 
president a few weeks ago. 

a * * 


W. E. Mallalieu, manager of the Na- 
tional Board of Fire Underwriters, 
has an interesting and valuable article 
in the February 7 issue of “The Na- 
tion,” entitled “Safeguarding Army 
Camps.” This is only one of a num- 
her of articles written by Mr. Malla- 
lieu, or prepared elsewhere in the Na- 
tional Board of Fire Underwriters’ of- 
fices, which have been appearing in 
prominent magazines and daily news- 
papers. Such articles are doing in- 
surance a world of good. 

a * * 


C. W. Bailey, vice-president of the 
American of Newark, gave a column 
interview to the Newark “News” on 
January 18, in which he discussed the 
abnormal heavy fire insurance losses. 


R. E. Lelay, manager of the Min- 
reapolis branch of the National Work- 
men’s Compensation Service Bureau, 
has had to give up his work there to 
enter Government service in the Avia- 
ticn Corps. A gentleman in Minneap- 
olis who used to be quite indifferent to 
the Bureau but who has since seen the 
light, remarked upon hearing of Mr. 
Lelay’s change: “The Bureau has lost 
a capable man who was at all times 
fair and impartial.” 


Elijah C. Johnson, vice-president of 
the First National Bank, Hartford, has 
been made a director of the Travelers 
Insurance Company. 


Albert J. Hollister, secretary of the 
M. E. Wolff Company, was elected 
president of the Fire Underwriters’ 
Association of Rochester, N. Y. at its 
annual meeting this week. He _ suc- 
ceeds James C. Clements, Other offi- 
cers chosen follow: ‘Charles T. Rau, 
vice-president; John H. McAnarney, 
treasurer; Ezra Sparlin, secretary. Mr. 
Sparlin alone succeeds himself. 


Reports of the retiring officers were 
heard. They showed that this asso- 
ciation of thirty fire insurance offices 
had effected many changes in fire un- 
derwriting in the last ‘year. On the 
first of the year a new standard policy 
went into effect in this State, and be- 
cause of the changes in policy-writing 
rules it was necessary for the associa- 
tion to reprint hundred of thousands of 
forms for attachment to policies. 


Percy B. Dutton presented the report 
of the nominating committee. Augus- 
tus J. Reibling, veteran fire insiurance 
agent, occupied the president’s chair 
during the election of officers. 


* * & 


J. F. Taake, who has been appointed 
insurance commissioner of Iowa, is 
the first fraternal insurance executive 
to be appointed commissioner in an 
important State. In 1899 he organized 
the (Mystic Toilers and since the be- 
ginning has been its secretary: and 
general manager. He was one of the 
feunders of the Associated Fraternities 
of America, and was president of the 
National Fraternal Congress: 


* * * 


Artemas R. Roberts, president of 
the Amicable Life, may run for Gov- 
ernor of Texas on the _ prohibition 
ticket. In a dispatch to a Texas news- 
paper a correspondent writes: “Bone- 
dry leaders want business man who is 
free from past political rivalries.” Mr. 
Roberts is a self-made man. After 
leaving school he became a teacher 
and about a quarter of a century ago 
entered the life insurance business. 





CHICAGO MEETING 


Officers and Committeemen of National 
Association of Insurance Agents 
Gather for Action 


What will be the most important 
mid-year meeting in the history of 
the National Association of Insurance 
Agents is now being held in Chicago. 
Among other subjects being discussed 
is that of the secretary’s office. East- 
ern men left in a special car from 
the New York Central station on Tues- 
day afternoon. In the party were 
President Allen, Chairman Cox, of the 
executive committee; T. C. Moffatt, 
rEresident of the New Jersey associa- 
tion; Field Secretary Miller and 
others. 
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: | 1868 | 1918 
. FIFTIETH ANNIVERSARY | | 


INCORPORATED | 1868 
THE 


STANDARD FIRE INSURANCE CO. 


OF NEW JERSEY 


OFFICE: No. 15. WEST STATE STREET 
TRENTON, N.. J. 


Cash Capital - - - - - = - $200,000.00 
Surplus To Policy Holders - $737,000.37 


STATEMENT JANUARY 1, 1918 
ASSETS: 

Real Paty 32 seis fae a § 30.000 00 

Mortgage Loans — - . ae 333,050 00 

Bonds and Stocks - - °- 706.971 OO 
Cash in Banks, Office, and Agents’ 

Balances je art aN) Sagat ARE At 157,255. 33 

Interest Due and Accrued « 8.509 48 
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LIABILITIES: 


Capital Stock wt a j S900.000 00 
Reserve for Re-Insurance - - - 122 O87 16 
Unpaid Losses and Claims - o4,671 49 


All Other Liabilities — - - 21,426 79 
Net Surplus - - - - 56 537,000 37 


Losses Paid Since Organization, Over 


$3,800,000.00 


WM. C. LAWRENCE, President 
K. G. ROEBLING, Vice-President F. W. WRIGHT, Ass’t Sec’y and Treasurer 
O. J. PRIOR, Secretary and Underwrit« W. M,. CROZER, Ass’t Sec’y and General Ag 
R. J. CAREY, Assistant Secretar: Sone ancients 
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Standard, Trenton, 
Half Century Old 


OLD OFFICERS 





RE-ELECTED 





Company’s Growth Has Been Conserva- 
tive and Sure—Has Surplus 
of $737,000 





The Standard Fire of Trenton, which 
has been a conservative, well-managed 
Company from its inception, is fifty 
years old to-day. At the time the 
Company was organized it employed 
two clerks; now it has a force of thirty- 
five and more than five hundred agents. 

These agencies are in New Jersey, 
New York, Pennsylvania, Ohio, Massa- 
chusetts, Indiana, Illinois and Michigan. 
The Company has its own attractive 
office building in Trenton. It was the 
original intention of the Company to 
celebrate its golden anniversary by in- 
viting agents to visit the home office, 
and to entertain them in the evening 
with a banquet, but the officers decided 
that this was not the time for such 
gatherings, and they decided not to 
have this celebration. 

At the annual election this month 
the Company re-elected old officers, 
including William ©. Lawrence, who 
has been president since 1895; K. G. 
Roebling, vice-president; Owen J. Prior, 
secretary and underwriter; F. W. 
Wright, assistant secretary and treas- 
urer; W. M. Crozer, assistant secretary 
and general agent; and R. J. Carey, 
assistant secretary. 

The Company, which has a surplus 
to policyholders of $737,000, has assets 
of $1,235,785. It has paid in losses 
sivce organization more than $3,800,000. 


| 
| N. J. MARINE FIGURES 








Marine premiums and losses in New 
Jersey in 1917 as reported to the New 
Jersey Department up to February 13 
are as follows: 

Premiums “Losses 
Received Incurred 


American, N. J. 


Sunes $ 17,688 $ 6,723 
ft eS arr 31,555 12,079 
PORE occ ccceccccc 21,445 4,975 
German Alliance .... oo “secon 
Great American, N. Y. 33,000 4,974 
Fidelity-Phenix ...... 10,736 4,520 
Continental .......... 9,850 4,530 
Union Marine ...... 816 566 
Camden Fire ....... 33,149 8,903 
3s 8,679 4,186 
BOTICUIUETAL ..000ccee eer 
Millers National, III. 1,929 76 
American Eagle 152 6 


Orient 7,273 2,129 








————- 


CO-OPERATIVES’ PLANS 


Classifications to Be Revised and Ex- 
tended—Joint Inspection to 
Be Made 





Anticipating the future, committees 
were appointed to revise and extend 
the classification of business, formulate 
more elaborate plans for joint inspec- 
tion and co-operation with policyholders 
in fire prevention, and a systematic 
method of reporting losses at the an- 
nual meeting of the Co-Operative Fire 
Underwriters’ Association of New York 
Srate. 

It is said that in the opinion of all 
members, the graded and contingent 
profit sharing plan of agents commis- 
sions adopted in 1915 has already re- 
sulted in an improvement in the char- 
acter of the risks submitted. 


The officers were re-elected for an- 
other year. 

This association is composed of twen- 
ty advance premium co-operative asso- 
ciations operating generally in the 
State, exclusive of New York City. 
There is but one company of this class 
in the State which is not a member of 
the association, the Tompkins County 
Co-Operative of Ithaca. 

The association secretary reported 
that the experience of 1917 was the 
best in the last four or five years, in 
peint of business, assets, surplus and 
required reserves. 





NATIONAL FIRE MEN ADVANCED 

As The Eastern Underwriter goes to 
press it is learned that George H, 
Tryon has been elected vice-president 
of the National Fire of Hartford. He 
has been secretary. Colonel Frank D. 
Layton, who has been assistant secre- 
tary, has been advanced to the position 
of secretary. Both men occupy promi- 


nent places in insurance circles and 
are held in high esteem throughout 
the field. 
Ss. E. CROFTS’ CHANGE 

S. E. Crofts, for years with the 
Liverpool & London & Globe, hag re- 
signed to become New York City spe- 
cial agent for Fred S. James & Co. 
Queen, Mi Xo vsseves 34,707. 10,974 
Providence-Wash .... 6,528 1,434 
New Brunswick ..... $8,033 954 
Mass. F. & M. ...... 124,133 80,061 
Springfield F. & M. .. i eT 
BOTRRURTE occ scccoces | Serre 
CRMOGODIGR. 4cciccicvccs 4,820 814 
(FS eee eee 2,507 909 
St. Paul F. & M. 57,659 20,877 
Phoenix Assurance 7,217 1,284 
London & Lancashire 13,248 2,420 
Scottish Union & Nat. 26,931 4,280 
a 14,211 6,486 
Maryland Motor Car . 8,823 903 





OTHO E. LANE 
President 


BARNARD M. CULVER 
WILLIAM L. STEELE 


Vice-Presidents 
CHAS. A. LUNG 
WILBUR C. SMITH 


Secretaries 


“‘Agents Everywhere’’ 





Niagara Fire Insurance Company 


ESTABLISHED 1850 





123 William Street, NEW YORK 


FIRE 

TORNADO 
AUTOMOBILE 
RENTS 

SPRINKLER LEAKAGE 
EXPLOSION 

FULL WAR COVER 
LEASEHOLD 


Use and Occupancy, Profits, 
Comm issions — All Form 
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—=THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 
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THE WILLIAM H. KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, Pa. of Providence, of New York, N. Y. 


GRANITE STATE FIRE ALLEGHENY | FIRE UNDERWRITERS COMMERCE INS. CO. 


of Portsmouth, N. of P 


ittsburgh, P. 
AACHEN & MUNICH FIRE FRANKLIN FIRE 


Organized 1825 of Philadelphia, Pa. 


of Albany, N. Y. 


CALEDONIAN-AMERICAN 


of New York, N. Y. 





REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


NORWICH UNION COMMERCE INS. CO. 


of Norwich, England of Albany, N. Y. 


MECHANICS INSURANCE CO. 


of Philadelphia, Pa. 





LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N. H. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


‘INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


$641,341.77 

230,513.29 

300,000.00 
63,479.83 | 


$357,318.58 


Capital 
Surplus 


96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Fire Companies’ 
Special Lines 


WAR RISKS ARE PROFITABLE 


Premiums and Losses as Filed with 
New Jersey Depart- 
ment 


Premiums and losses on war risk, 
registered mail, tourist baggage and 
earthquake lines in the United States 
are presented here from reports filed 
with the New Jersey Department. 
Other special line results in 1917 were 
shown in The Eastern Underwriter of 
February 15. 

War Risk 
(Other than Marine) 


Premiums Losses 
Received Incurred 


OR Me 6 ag i a fo Biarreee 
Agricultural ......... OO rere 
American Eagle ..... are 
PE i decaagereown ag eS Serer 
| i: eee 
County Insurance > ae as 694 
Fidelity-Phenix ...... oo Re 
Fire Association . 2,008 13 
POR. oc tccciccsccs | are 
German Alliance .... OS ars 
jranite State ....... 5,232 79 
Great American ..... 45,922  ...... 
TETTIOOE 6. con c::0 00:0 Bee Misawa 
ee Tey Bs. wenaweu fy ee 
Imperial ..ccsccscess ee 
Michigan Commercial Se. J edwecws 
Mass. F. & M. ...... J) eer 
New Brunswick ..... 2” Ser 
New Hampshire .... ....-- 6,098 
COE 0 sc:006.00 swede ih! re 
EE. n.d mada nieea a6 ee 
People’s Nat., Del.... ky, ee 
Phoenix Assurance .. Ser 
Providence-Wash. eee. © sxewne 
CII, 6 a5. nla an a er 
Rhode Island ....... 4 ere 
RAIGMURORE. <vccseccece er eo 
Scottish Union & Nat. Maer | hadeas 
State Assurance .... ae wean oe 
United Firemens .... ae: anukeve 
Western Assurance .. Fr awa 
Registered Mail 
BREE coccrccesveses $ 18,603 267 
Pee Bole |) suewne 
Agricultural ......... a hnwnaes 
Continental ...<ccssee TO bacmsaie 
Fidelity-Phenix ...... Sere re 
Great American 14 906 5,375 
DG, Tey Be st seeves 2 re 
Mass. F. & M. ...... eer 
Minneapolis F. & M.. eer 
Michigan Commercial 2,406 1,253 
Phoenix Assurance .. So ; ae ree 
Providence-Wash. ... 2,340 48 
I os Dcesraaicnn 4 16,864 9 178 
Springfield F. & M. . 11,414 121 
Standard Marine ... 6,156 160 
St. Paul F. & M. .... 21,480 823 
Union Marine ....... ee 
Tourist Baggage 
ee er eee _ 3,674 293 
Agricultural ......... 1,049 202 
CE Gewdesecxee 1,463 895 
Comtinemtal .wcsecsees ar 
lidelity-Phenix ...... ee ere 
German Alliance .... ae * aahenas 
Great American ..... 5,884 4,041 
EE oe ee 8,480 3,235 
London & Lancashire 2,625 463 
Mass. F. & M. ...... 361 3 
Michigan Commercial 181 293 
ee eer rng 1,630 85 
Phoenix Assurance . er 
Providence-Wash .... 3,991 1,213 
Eee 3,466 2,407 
0 Se Dat, “Swasan 
Springfield F. & M... 267 89 
St. Paul F. & M. .. 6,647 1,239 
Union Marine ...... ee 
Earthquake 
Camden Fire ....... 2,631 25 
| SS. A Rane. | veeaes 
RENE. o ntree so ave PPS 
London & Lancashire Oe | éweues 
Phoenix Assurance . ee) swans 
Scottish Union & Nat. ee Fae 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 





Much Legal Talent 
At Trial For Arson 


BUT CONFESSIONS RESULT 
An Independent Adjuster, Joseph Clark, 
of Chicago, Planned Illinois 
Fires 
One of the most sensational arson 
cases with which IJllinois has had to 
ceal has been brought to a head with 
the confessions of Arthur and David I. 
Rauer, of Kankakee, to having set fire 
to the Model Store there on Nevember 

23, 1917. They pleaded guilty. 

They have had other fires. Henry 
Phillips, a nephew of the Bauers, also 
cenfessed. In these confessions it was 
set forth that the fire was planned by 
Joseph Clark, an independent insurance 
adjuster of Chicago. He had been con- 
victed in 1913 at the instance of the 
State fire marshal and served a term 
in Joliet. 

Clark Changes Plea 

The trial just closed, lasted ten days 
and ended February 13. There was a 
notable array of legal talent on the 
case, the attorney general and the 
State fire marshal each engaging spe- 
cial counsel. Clark was represented 
by Clarence Darrow of Chicago and 
other attorneys. 

On Wednesday, the last day of the 
trial, Clark changed his plea from “not 
guilty” to “guilty” of burning to de- 
fraud. The penalty for this offense 
is from one to ten years in the peni- 
tentiary. He also pleaded guilty to 
conspiracy, the penalty for whch is one 
to five years imprisonment. 

Offered to do Good Job 

Following the trial, three witnesses 
for the defense—one named Gadson, 
Edward Jefferson of Chicago, an ad- 
juster, and Mildred Sperry, Clark’s 
stenographer—were placed in the 
county jail charged with perjury in 
connection with certain alibi testimony 
which was exposed during the trial. 
Arthur Bauer testified that Joe Clark 
told him and his brother in 1916, at 
which time Clark adjusted a fire loss 
for the Bauers, that when they wanted 
to have a “good fire’ to come to him 
end he would arrange it for them and 
also take care of the loss adjustment. 

The investigation of the case was in 
charge of A. H. Bogardus, deputy fire 
marshal of Illinois. H. J. Sloan of the 
National Board of Fire Underwriters 
rendered valuable assistance through- 
out the trial. Julius F. Buenemann of 
the Western Adjustment Bureau, Chi- 
cago, attended the trial as a representa- 
tive of the insurance companies. 


CARL G. APP IN BROOKLYN 
Carl G. App has been appointed 
Brooklyn fire manager for the Auto- 
mobile Insurance Company of Hart- 
ford, under branch manager Joseph J. 
Phelan. Mr. App has been special 
agent for the Nord Deutsche, with 
- ape at 123 William Street, 
Manhattan. 


Mathews & Co., Inc., is the name of 
a new insurance agency in Newark, N. 
J. The incorporators are W. L. Fagan, 
NWohokus; F. O. Disborough, Plainfield; 
Arthur Esgen, Philadelphia. 





103-5 William Street 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


Phone: John 2312 








40 CLINTON STREET 
NEWARE 
Phone Market 6536 


JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


| SERVICE 
FIRST 








80 MAIDEN LANE 
NEW YORK 


Phone John 4560 








WILLIAM C. SCHEIDE & CO,., Inc. 


HARTFORD, CONN. 


Re-Insurance in All Branches 











38-40 Clinton St., Newark, N. J. 


WALTER F. ERRICKSON 


Representing 


95 William St., New York 


THE GERMANIA FIRE INS. CO. 


For Automobiles 


Special facilities for out-of-town business. 

















LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 


1 LIBERTY STREET 


JERSEY CITY, N. J. 
| eer d St. 


1 Mont, 
Tel. 216 
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LOCAL OFFICES 


BROOKLYN, N.Y. 
153 Remsen St. 
ontgomery Tel. 2504 Main 


Telephone John 2612 


E. F. FLINDELL 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 























THE YORKSHIR 


The “Yorkshire” 


Frank & Du Bois, United States — 
Harry F. Wanvig, Branch Secreta 
No. $0 MAIDEN LANE, NEW YORK 


New York 


DEP CALOL ETRO 


ESTABLISHED 1824 


INSURANCE COMPANY, LTD., 
OF YORK, ENGLAND 


is the Oldest and Strongest of the English Fire Companies not 


heretofore represented in the United States 
U. S. BRANCH 


ee og B. Boyd, Underwriting Manager 
ank B. Martin, Supt. of Agencies 


Life Insurance Le Trust Co., U. $. Trustee, No. 52 Wall St., New York 


CAROLINA-VIRGINIA, Harry R. Bush 


MISSISSIPPI, Jas. B. Ross, Manager. New Orleans, 
im, C. Johnston, Manager, McClure Kelly and McKee Sherrard, Assistant Man- 


agers. 


San Francisco, Cal. 


POLITAN, Willard S. gg Co., Managers, New York, 

anager, 
SOUTHEASTERN, Dargan & ‘Turner, Managers, Atlanta, Ga.; LOU 
La.; $ ‘PACIFIC COAST 


Greensboro, N. C.; 
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Royal Exchange Assurance 


United States Branch 
92 William Street, New York 


LONDON, ENGLAND 
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United States Manager 
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Jersey Points Way 
Towards Conference 





TO HANDLE CONTROVERSIES 
Leaders Believe that Friendly Under- 
standings with Companies Will 
Solve Agency Questions 





When the last gong sounded and 
the crowd left the banquet of the New 
Jersey Association of Underwriters 
(State association of local agents) at 
the Robert Treat Hotel on Thursday 
night of iast week, E. M. Allen, of 
Helen, Ark., president of the National 
Agsociation of Insurance Agents, said 
he had never’ seen a better run lo- 
cal association than that in New Jer- 
sey, or a meeting which had accom- 
plished more, and he has been doing 
nothing else since October but go to 
agency meetings from one end of the 
country to the other. 

Didn’t Pass a Lot of Resolutions 

The meeting was unusual in tnat it 
did not pass a iot of resolutions. In 
the opinion of The Eastern Under- 
writer the most important action tak- 
en was a decision to appoint a con- 
ference committee for the State of 
New Jersey which will have for its 
functions, consultation with companies 
on points of difference where agents 
think a better understanding can fol- 
iow if company and agency representa 
tives meet around the mahogany table. 

This is the carrying out of the con- 
ference idea adopted at the Transporta- 
tion Club after the last national con- 
vention. It will be remembered that 
at this meeting (held directly follow- 
ing the National Association’s annual 
convention in St. Louis), attended by 
officers and committee men of the Na- 
tional Association of Insurance Agents, 
a committee of five was appointed to 
cenfer with insurance companies when 
such conference is deemed necessary. 

Now, New Jersey appoints a State 
conference committee, which has two 
hard nuts to crack with the companies 
right at the start, viz., multiple agen- 
cies and uniform commissions. 

This so greatly impressed President 
Allen that undoubtedly other States 
will follow suit, and the State confer- 
ence committee idea, co-operating with 
the national conference idea, will be 
given a fair trial. It should be stated 
right here that the New Jersey Asso- 
ciation leaders have as their insigna 
the white dove of peace respecting re- 
lations between companies and agents, 
and they do not believe that agents 
should use Von Hindenburg and Luden- 
dorf methods in correcting agency 
grievances. 

President Moffatt, former President 


Cox, William S. Naulty, and other 
prominent figures in the association 
feel that the agent can travel farther 
with diplomacy than by swinging the 
iron club. 


Jersey Grievances 


New Jersey has grievances the same 
as any other State. These were 
brought out after Chairman Cox threw 
the meeting open for discussion. The 
two complaints that were made by 
agents in New Jersey relate to mul- 
tiple agencies and to commissions. 
Short extracts of speeches are given 
herewith so that it can be seen what 
these grievances are. 


Arnold Rippe, Hudson County: I 
doubt if there is a county in the United 
States where there are so many insur- 
ance agents per company as in Hudson 
County. Seven or eight years ago the 
New York Fire Insurance Exchange 
had a rule that there should be five 
agents per company in Hudson County. 
Then, the New York Fire Insurance 
kxchange dropped Hudson County, and 
some of the largest companies now 
bave as many as thirty representatives 
there. This does not include under- 
writers’ agencies. If you embrace them 
the number will be largely increased. 
Everybody knows that the Eastern 
Union had a committee to confer with 
agents about Hudson County. There 
was one conference and that’s all. At 
tnat conference there was an admis- 
sion that we were imposed upon, but 
we never got anything of it but the ad- 
mission. 

James Ransom, Hudson County: Mr. 
Rippe makes no exaggeration in the 
number of agents in Hudson County. 
The real secret of the trouble is that 
tne companies want New York City 
business, and they will appoint almost 
anybody an agent in Hudson County 
who will give them New York business. 

John H. Ward, Jersey City: While 
i think the multiple agency situation 
has been rather exaggerated, it is true 
that there are too many sub-agents in 
Itudson County, and a few companies 
are multiple agency offenders. I be- 
lceve that it would be perfectly proper 
for this association to go on record as 
saying that we protest against under- 
writers’ agencies. I want to take this 
occasion to pay a tribute to the Hud 
son County Underwriters Association. 
it saved the day when the New York 
xchange went out of Hudson County. 
Despite the fact that there was but one 
mceting between companies and agents 
regarding Hudson County multipre 
agencies I believe that a conference 
committee is a good thing. 

Meredith Dickinson, Trenton: I be- 
lieve we should appoint a committee to 
meet with the Eastern Union about 
multiple agencies and make it a live 
committee that will be productive of 
good results. Anyway, we Will see Just 
where we stand. 

T. C. Moffatt, Newark: The Good 
Fractice Club of Newark has appoint- 
ed a committee to handle this same 
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WADE ROBINSON & CO. , iwc. 








New York City 


South William and Beaver Streets 








subject. We have had some meetings 
and we are moving toward a conclu- 
sion. The Hudson County board cor- 
responds with our Good Practice Club. 
The best way to handle the underwrit- 
crs’ agency situation is for agents to 
azree not to represent underwriter 
agencies. If the underwriters’ agency 
question is not settled soon one way 
or the other the commissfoners will 
scttle it. 

A. W. Hicks, Summit: If the mul- 
tiple agency system continues to de 
velop as it has in the past it will ul- 


timately break down the American 
agency system. 
Commissions 


Harry S. Powell Millville: I do not 
see why agents in the southern part 
of the State should receive lower com- 
missions than agents in the northern 
part of the State. A carpenter does 
not receive ten or twelve grades of 
wages. in ten or twelve counties in the 
one State. We get 15 per cent. on 


some business; other agents elsewhere 
get 25 per cent. on the same business, 
There should be uniformity of commis- 
sions. This is one of the subjects that 
the conference should take up, and 
should be backed to the limit by the 
State association. 

D. H. Williamson, Jersey City: I 
would like to ask the gentleman if he 
widerstands the difference in the ex- 
pense of conducting an office in a large 
city and in a small one. I suppose 
his office expense will run 5 per cent 
c! his premiums. In Jersey City it is 
7 to 8 per cent. We get a larger com- 
mission, but we have to pay 15 to 20 
per cent. brokerage. In the final an- 
alysis, we do not get any more com- 
missions than you do. The only result 
of the commission agitation would be 
that it would not raise your commis- 
s}ons, but would lower ours. 

Louis L. Leddon, Clayton, Gloucester 
Co., N. J.: Why should a man from 
Camden come to our county and re 








San Francisco Losses 
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ceive more than what an agent in my 
county is receiving? On the other 
hand, why should a Gloucester County 
man go to Camden and get less com- 
mission than a Camden man? We sim- 
ply want to be paid on the same basis. 

Mr. Coleman, Asbury Park: We 
claim we have as much brains and 
ability in Monmouth County as insur- 
ance men have in other counties, but 
we are discriminated against in the 
amount of commissions that we receive. 
‘lhe rate law says there should be no 
discrimination in rates. Why should 
should there be a discrimination in 
commissions? We are real underwrit- 
ing agents, as is proved by our loss 
ratio; even when there was a con- 
flagration in the city no company lost 
in excess of $8,000. I came to Asbury 
Park from Elizabeth. In Elizabeth I 
got about twice as much commission on 
one risk as in Asbury Park on the same 
risk. 

Mr. Tannenbaum, a New York brok- 
er, called me up the other day and 
said he wanted to give me $25,000 upon 
cne of the best lines in Asbury Park, 
but he would charge me 15 per cent. 
commission. As that’s all that I would 
get out of the line, I said “nothing do- 
ing.” 

Mr. Wentworth, Bergen County: 
Move that it should be referred to the 
conference committee. 

Meredith Dickinson, Trenton: ‘Tren 
ton men made headway by conferring 
with companies, and I think a satisfac- 
tory arrangement of some kind can be 
made to settle this question. 

The question was referred to the 
Conference Committee. 

State Insurance 

Louis O. Faulhaber, Newark: I am 
giad this association is taking a grow- 
iug interest in casualty matters. Ten 
years ago casualty premiums did not 
wmount to much with the average fire 
agency. Ten years from now you will 
find that the casualty premiums are the 
bigger end of your business. There are 
two important questions facing us: 
First, the menace of State insurance. 
Insurance agents of all kinds need to 
co-operate to the fullest extent of all 
their energies and resources in order 
to fight this. 

The other question is the resident 
agency law. Not only are there too 
many agents in the State who showa 
not be agents, but we are kicked by 
New York at one and by Philadelphia 
ai the other. We simply must have 
your support. 

‘Byron Conklin, Newark: Everything 
Mr. Faulhaber says is true. It would 
take an expert mathematician to fig- 
ure up the number of agents represent- 
ing casualty companies in New Jersey. 
One company (and not the worst of- 
fender) has eighty-four in Newark; 
twelve only have licenses from the 
State. Companies are running wild in 
appointing agents. Just a casual ex- 
amination showed that many agents 
holding licenses are shoe _ repairers, 
jewelers and mechanics. 

The Commissioner Speaks 

At the fag end of the agency discus- 
sion, Commissioner Smith of Banking 
and Insurance came in. He said he un- 
derstood perfectly the problem of the 
legitimate agents, as at one stage of his 
career he had been both a fire and a life 
insurance agent. He said that he lasted 
five nionths as a life insurance agent, 
and five weeks as a fire agent. Since 
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that time he has had the greatest re- 
spect for successful insurance agents of 
211 kinds, as he knows to be successful, 
one must have training, knowledge and 
ability. Commissioner Smith is spend- 
ing several days a week at Trenton. 
Hie was introduced by Chairman Cox 
as a splendid type of business man, who 
could look intelligently wpon 1nsuranee 
questions. In business Mr. Smith 1s 
Loth a banker and a manufacturer of 
coment. 
Fred W. Day’s Talk 

Frederick W. Day, assistant man- 
ager of the Royal, who is building up 
«a most enviable reputation as the 
friend of the local agent and their 
associations, discussed the _ relations 
between the two. He believes that 
the conference committee idea is not 
only a good thing, but also workable. 
His views on this subject, delivered 
in Newark, were enthusiastically ap- 
plauded. He did not conclude with- 
out saying that both sides should dis- 
play good faith. 

C. 8S. S. Miller, field secretary, who 
rade a whirlwind trip through the 
State, and increased the membership 
up to a point where New Jersey is 
now third in size of all the associa- 
tions, was given an ovation. In a 
few weeks he has performed wonders. 

The Banquet 

The banquet was the largest ever 
held by fire insurance men in New 
Jersey, and more than two hundred 
attended. The speakers were Edson 
S. Lott, president of the U. & Casu- 
alty; KE. M. Allen, who told how Hel- 
ena, Ark., agents manage their affairs; 
the Mayor of Newark, and others. 
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Wants Debate 
on The Mutuals 


ECHO OF WHITE PLAINS TALKS 
Frank P. Tucker, Secretary of Co- 
Operative Fire Underwriters 
Association, Issues a Defi 
T. Frederick Lee, the well-known 
White Plains (N. Y.) local agent, has 
been challenged to a debate on the 
mutuals and 
stock companies by Frank P. Tucker, 
secretary of the Co-operative Fire Un- 
derwriters Association. Both attended 
a meeting of the White Plains Busi- 
ness and Professional Men’s Associa- 
tion called to discuss rates, and Mr. 
Lee walked away with the newspaper 
space. Mr. Tucker has written to Mr. 

Lee as follows: 
Albany, N. Y., 
Mr. T. Frederick Lee, 

White Plains. 

Dear Sir: I greatly enjoyed the oc- 
ceasion of my recent visit to White 
Plains and the opportunity of meeting 
members of the Business and Profes- 
sional Men’s Association, including 
ycurself. This, in spite of the unex- 
pected shower of gas bombs aimed at 
me through you, from the enemy’s 
trenches, and in spite of my conviction 
that no good purpose is ever served 
through methods such as you felt called 
upon to adopt. I am of the opinion 
that mud throwing and misrepresenta- 
tion, while sometimes practiced, never 
had a legitimate place in the world of 
business. 

The business of fire insurance, every- 
one concedes, is a business of the peo- 
ple, for the privately owned, profit 
seeking stock corporations are as de- 
pendent upon them as are the mutuai 
and co-operative companies in which 
every policyholder is a direct benefici- 
ary. This being so, the public is en- 
titled to and has a right to expect that 
such statements as are made for its 
consideration shall consist of unadul- 
terated facts. 

Since my remarks at the recent 
meeting were confined to a statement 
of facts, and those of experience who 
assisted in- your preparation having ap- 
parently decided that your common 
cause could be best supported by 
camouflage and subterfuge, I find it 
quite impossible to feel that my duty 
ia White Plains has been done. 

What I said, except in answer to 
your wrong and frivolous statements, 
and in answer to questions, was pub- 
lished in the “Argus” of February 1, 
and I hereby challenge you or any of 
your advisers to refute one single 
statement made. 

In view of your efforts and because 
of a feeling that you should be given 
au opportunity to finish that which you 
have undertaken, I further challenge 
you to a debate before the Business 
and Professional Men’s Association of 
White Plains on the question: 

“Is Co-operative Fire Insurance 
in New York State a failure?” 
I suggest this because, judging from 

your recent performance, you should 
feel well qualified to meet the issue. 

The rules, dates and other matters 
can be arranged later, providing you 
desire to accept. 

FRANK P. TUCKER. 


Feb. 11. 


Cenment : on 
Pathe Freres Case 
(Continued from page 1) 


the insured to surrender the same, but we 
anticipate that the views of the Appellate 
Division will clear up this misconception. Sup- 
pose a real estate broker should negotiate a 
lease of certain property for ten years with 
the privilege to the lessee to surrender the 
lease at any time after thirty days; now ask 
the real estate broker what would be the basis 
of his commission, and whether it would not 
be calculated upon the gross rental for the 
ten years, regardless of the fact that the 
tenant had the right to surrender his lease 
in the meantime. 


Statement by G. A. Clement 
William Otis Badger, Jr., and Joseph 


Thurlow Weed appeared for Pathe 
Freres, George A. Clement, who cor- 
roborated with Mr. Badger in a well- 
known book on fire insurance, in dis- 
cussing the case, said to The Kastern 
Underwriter: 

Mr. Clement’s Views 


This decision dismissing the complaint of 
the plaintiff to recover full commissions on 
cancelled policies, is of exceptional interest 
to the large class of brokers and to the in- 
suring public, as well as to the companies. 
The action in result is naturally disappointing 
to the individual, and while the public may 
have no concern with the loss to him, all 
parties are quite vitally interested in the 
subject matter of the controversy, which does 
concern them. 

The whole difficulty and foundation of the 
embarrassing questions which frequently arise 
and of which the Eckert case is only a type 
or example, is in substance the difference be 
tween theory and practice, and the twisting 
and distortion of legal principles of agency 
by custom. 


Position of the Broker 


The broker legally is the agent of the as- 
sured, and as a matter of fact, he may be the 
agent of the insurance company in the collec- 
tion of the premium. He procures the insur- 
ance or policy for the assured whose servant 
or employe he is, but is paid for such serv 
ice not by the assured, who in theory is 
supposed to employ him, but by the insurance 
company by the allowance made by it of a 
commission on the amount of the premium paid 
by the assured to the company, either directly 
or through the broker. 

It does not take much thought or analysis to 
clearly perceive the effect of this confusion in 
reversing the legal principle of an employer 
being responsible for the payment of services 
rendered to him at his request. 

The broker occupies a position very much 
like the ld god Janus in mythology, of be- 
ing two-faced, which is not said in a dis- 
paraging or criticising sense at all, but as a 
result of a custom of looking toward the as 
sured for the employment on one side and on 
the other side, to the company for his com- 
pensation. It may be, as suggested by one 
writer, that this double head was originally 
due to the desire to look both ways for greater 
protection. 


The Broker’s Remuneration 


The status and responsibility of the broker 

is of much importance in the business world 
not only to him but to his patrons and the 
companies. He must be honest, able and skill- 
ful, and must always use reasonable care and 
diligence. In fact, the law makes him re- 
sponsible if he does not. It is quite reason 
able and proper that he should be paid. Here 
we are again confronted with the custom which 
he has helped to establish. His right to com- 
pensation exists, but the amount therefor is 
limited in amount, contingent in character, and 
always remains subject to the right of both 
the insured and of the company to cancel the 
policy and thus, more or less, destroy the 
means and amount of his compensation as 
confined by mutually implied consent in the 
effect of the custom. 

The brokers have completely lest sight of 
the very material distinction between an ex 
press and an implied contract to pay for his 
services. They usually bid for or solicit the 
business from the assured, and there is no 
thought or intention of making any express 
contract for services. As a rule they are con 
tent to depend upon the implied contract only, 
and the commissions they are paid by the 
company, while they know perfectly well they 
are contingent upon the right of cancellation 
not being exercised by either the assured or 
the company. There is nothing in the claim 
of the broker that while that may be true as 
regards the insurance company, there is a 
violation of the assured’s obligation as to him 
if the assured cancels the policy. This must 
be apparent from the fact that it is no part 
of any implied contract that the assured 
waives his right to cancellation under the 
snecific revision of the insurance law entirely 
independent of the terms of the standard pol 
icy. On the contrary, the implication of the 
contract, unless otherwise expressed is that 
the services of the broker are subject to the 
exercise of that right. ‘Thus, the brokers find 
themselves in a mesh of their own weaving. 

The only effective remedy for the loss of 
the compensation on cancellation of the pol- 
icies is probably not practical under the ex- 
isting conditions and the custom, yet it would 
seem possible for the brokers to protect them- 
selves by an express contract with the as 
sured and not depend upon the implied con- 
tract. If the assured requests the services of 
the broker, with specific agreement to pay a 
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reasonable sum therefor in the event of can 
cellation by either the assured or the company, 


the result would or might be different. In 
that event, the commission allowed by the in 
surance company would cease to be the limit 
or the measure of compensation. So long a 


the brokers are dependent upon the implied 
contract for payment of compensation, just so 
long will they be confronted with the custom 
of their own creation. 


REPRESENTING PATRIOTIC 

Jones, Launt & Barrett, Inc., 95 Wil 
liam Street, New York, have been 
appointed general agent for the auto 
mobile department of the Patriotic. 
James A. Donovan, whose appointment 
was recently announced, will be in 
charge of this department, 


GOES WITH RYAN AGENCY 
William T. Francisco, former 
manager of A. Haubold & Son, and 
more recently with Fred SS. James & 
(o., has gone with the Ryan 
Lid., Winnipeg, one of the leading of 
fices of Canada. 
TWENTY YEARS OLD 
McGowan & 
Y, is celebrating its twentieth 
yesary as an insurance agency. 


office 


Agency, 


Richardson, of Ilion, N. 
anni- 

































OFFICERS ELECTED 

At the Northern Underwriting Agency, 
Inc., of 56 Beaver Street, New York, 
the following officers were elected: C. 
Steendal, president; J. F. Murphy, vice. 
president and secretary; D. L. Webster, 
treasurer; J. H. Michaelis, 
Charles P,. Dorff, 


assistant 
treasurer; assistant 
treasurer. 
NEW STATE AGENT 

The Michigan Fire & Marine Insur- 
ance Company has appointed Osborn A. 
Campbell State agent for the lower pen- 
insula of Michigan, effective March 1. 

Mr. Campbell has for the past two 
years been a member of the local agen 
cy of Macomber & Campbell, Fiint, 
Mich., and prior to that was chief clerk 


for the Michigan Inspection Bureau at 
Detroit. 
General 
the more 
with Mr. 
months 


Agent Benallack will visit 
important spots in Michigan 
Campbell during the next two 
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65th Annual Statement 


Assets $5,574 ,008.60 
Liabilities 2,923,025.51 
Capital , 500,000.00 
Conflagration Surplus . 250,000.00 
Surplus to Policyholders 2,650,983.09 


Special Agent.MIDDLE DEPT. 
-NEW YORK STATE 
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National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
Te at $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
serve, Legal Standard. .......ccccccccccccscccsccscccccsccccoce 9,912,715.84 


Unsettled Losses and Other ClaimsS...........-.-ces0« 
Net Surplus over Capital and Liabilities............... 


Total assets January 1, 1917 
H. A. Smith, President F. D Layton, 
G. H. Tryon, Secretary ™ Bs 


Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt. 


SURPLUS TO POLICY HOLDERS, —— 











«vee 1,8,8,398.32 
++ 3,743,747.00 


TCE Tee Tres $17,534,861.76 
Ass’t Sec’y 





F. B. Seymour, Treas. 


$5,743,747.60 


















F. H, stag Pres. 


= eh Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 


ORGANIZED 1848 






W. E. HAINES, Secy. 
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Marine Policy Terms 


Explained By Winter 


MONEY ABROAD 





PAYMENT OF 





Large Increases in Values Create Ad- 
ditional Problems for Under- 
writers 





Why marine losses are made paya- 
bie at the port of destination rather 
than at the place of issuance of the 
policy was among the policy conditions 
explained by William D. Winter, a 
vice-president of the Atlantic Mutual 
Insurance Company, in his lecture on 
marine insurance last week in New 
York. 

The practice is very old, dating from 
what might be termed the beginning of 
modern marine insurance. For exam- 
ple, suppose A & Co. of New York sell 
100 bales of cotton goods to a firm in 
Hong Kong at cost insurance rates. 
By cost insurance rates is meant that 
tue cost of the goods, cost of insur- 
ance and the freight are all included in 
the policy and when the draft is hon- 
ored, all expenses of laying down the 
property at its ultimate destination are 
paid, 

The sale value, we will say, is $25,- 
C00. The documents pass through the 
banks in the usual way and reach the 
correspondent in Hong Kong where 
they are inspected to see if they agree 
in all necessary particulars. It is as- 
sumed that the documents have arrived 
in Hong Kong and have been accepted, 
Lut the goods have not arrived and in 
due course it is learned that the ship 
las been lost. 

Saves Time and Money 

If the loss were payable in New 
York the consignee would have to go 
(o the underwriters’ representatives in 
Hong Kong. It is decided what the 
loss is and the proofs of loss are sent 
to New York, where the underwriters 
there consume more time looking them 
over, after which a remittance is sent 
to Hong Kong. But it is necessary to 
consider what has happened to the mer- 
chant in Hong Kong in the meantime. 
He has had the amount of this loss 
tied up in the interim. It may be two 
months frem the time he made his 
claim until he receives the money. It 
is to avoid all this delay and additional 
loss that insurance on policies issued 
in New York is made payable in for. 
eign ports. 

Underwriter’s Remedy 

Another point brought out was in re- 
lation to the amount of insurance. The 
exact amount is not necessarily stated 
but rather the approximate amount. 
Thig accounts for the use of the word 
“about” in the policy. This sometimes 
causes the underwriter considerable 
inconvenience. Insurance may be ask- 
ed for in the sum of about $5,000 and 
later it may be found that the amount 
is nearer $25,000. The underwriter may 
then find that he is full on the line 
and he cannot take this additional. 
Fis remedy lies in using the words “not 
exceeding.” The same thing holds true 
in connection. with the open or floating 
policy, where the amount is not de- 
clared. The habit of writing without 
any set limit is dangerous. 

Increase in Values 

This danger is illustrated in the 
case of wharfs and warehouses, the cap- 
acity of which cannot be increased but 
the value of the goods may enhance 
materially. Cotton at ten cents and 
at thirty cents furnishes an example. 
In fire insurance this is not the case, 
but in marine insurance, when an un- 
derwriter goes on a risk for a year, he 
riay have several losses on the same 
risk and obtain but one premium. 
Blanket policies are issued some- 


t:mes to carriers and on these policies 


there is a limit of liability on any one 
steamer in any one place at one time. 

The valued or expressed value _ pol- 
{fey is peculiar to marine insurance. 
Vhe non-value policy is rare. The ef- 
fect of the valued policy is to estab- 
lish an agreement between the as- 
sured and the underwriter as to the 
value of the goods rather than. in case 
cf loss, have the matter come before a 
jury. 

Insuring Freight 

Since freight rates have become so 
high and that item of cost is now so 
important, it has become necessary to 
insure the freight value as well as that 
of the goods. 

In floating policies covering imports 
provision has to be made for conver- 
sion of foreign, money into United 
States money. This has been rendered 
more difficult of late because of the 
rapid fluctuations jin exchange. 

The valued policy for so much on 
£00ds valued at so much is also pecu- 
liar to marine insurance. It is found 
ir. but few other forms of underwriting. 
It often happens that insurance is for 
cither too much or too little. When 
the insurance ig taken it is under the 
control of the person who engaged the 
protection, but the subject of the in- 
furance may pass out of his custody 
and control. He could not cause a 
loss except by collusion. The question 
cf time necessary to complete the 
transaction also enters into the risk. 
The goods may enhance in value and 
the underwriter may ask that the in- 
Surance -be increased to meet the in- 
crease in value. At any rate it is con- 
sidered that the moral hazard is re- 
duced to a minimum. 


Goods on Deck 

The practice of placing goods on 
ceck produces problems of underwrit- 
ing, the deck being no proper place for 
perishable merchandise. The owner’s 
censent should be obtained before plac- 
ing goods on deck. The term “goods 
and merchandise” does not cover valu- 
ables and live stock. Refrigerated 
f00ds are in a class by themselves. 

Old Whaling Policies 

The old whaler insurance was ex- 
yiained. A certain amount of insurance 
was placed on a whaling vessel, cov- 
eling all the supplies and tackle and 
it was understood that this insurance 
ran off automatically as the supplies 
were used up. It should be recalled 
that whaling yoyages occupied a year 
cr two. In the meantime, while the 
supplies were running down, the value 
of the catch was increasing and it 
was so arranged that the insurance 
which had applied on the supplies trans- 
ferred to the oil and bone as it was 
placed in the vessel. 
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FOR WHICH WE ARE NOW PREPARED TO BIND ALL 
LINES OF MARINE AND WAR, ON CARGO AND HULL 
TEMPORARY OFFICE 


50 Broad Street, New York City—Suite 620 
TELEPHONE 263-264 BROAD 








Importers & Exporters 
Ready for Business 


COMPANY’S STRONG BACKING 





Some of the Men who Are Interested 
—dJesse Spier Is Under- 
writer 
Men of-large affairs are behind the 
liaporters & Exporters Insurance Com- 
pany of New York which began writ- 
ing business Wednesday of this week. 
lts offices are at 56 Beaver Street 
Jesse Spier, of Despard & Co., will be 

the underwriter. 

The Company has complied with all 
requirements of the New York Insur- 
arvce Department and is capitalized at 
$200,000. It will write marine and war 
risk insurance until such time as it 
may be deemed advisable to take on 
fire lines also. 

Some of the largest tobacco and im- 
port and export houses in the world 
are directly interested in the company. 
Iry Kehaya is president. He is also 
president of the Standard Commercial 
Tobacco Company and the Standard 
Commercial Steamship Company, two 
of the largest companies of their kind 
in. the world and worth many millions 
of dollars. 

Jesse Spier Underwriter 

Mr. Spier fills the office of vice-presi- 
dent besides being the underwriter for 
the Company. He has an extensive 
acquaintance in all the principal marine 
insurance centers, was a member of 
Despard & Company, New York, which 
connection he relinquishes to engage in 
this new enterprise. He has given 
fourteen years to the marine business. 

The other vice-president of the 
Company is Leon Schinasi of Schinasi 




















56 Beaver Street “ 


Marine Underwriters 


S. D. MCCOMB & Co. 


INCORPORATED 





New York 





Managers Marine Department 
AMERICAN INSURANCE CO., 
FIREMEN’S INSURANCE CO., OF NEWARK, N. J. 
GLENS FALLS INSURANCE CO., OF GLENS FALLS, N. Y. 
HANOVER FIRE INSURANCE CO., OF NEW YORK, N. Y. 


Marine Agents 
GLOBE & RUTGERS FIRE INSURANCE CO., OF NEW YORK, N. Y. 


OF NEWARK, N. J. 












CABLE ADDRESS: MACOMB, N. Y. 










TELEPHONE BROAD 631 


Brothers, whose tobacco wares are 
known the world over. Thig firm has 
valuable connections throughout the 
world and its wealth is enormous. 

The treasurer of the Cofpany is Ly- 
man Whitaker of The R. J. Reynolds 
Tobacco Company, another of the lead- 
ers in that line of business. 

Among the directors is C. W. Mac- 
Bride, treasurer of Arkell & Douglass, 
Inc., one of the largest import and ex- 
port houses in the world. 

These connections give the new com- 
pany financial backing of the best pos- 
sible kind and business in gratifying 
volume has already begun to flow to 
the eighth floor of the Merchant Ma- 
rine House, which building has become 
In:portant as a marine insurance center. 








BROKERS ACTIVITIES 








SCANDINAVIAN RE-INSURANCE 


Norske Lloyd’s London Manager Com- 
ments on a Danish Re-Insurance 
Co. Rumor 
In discussing a 
Norske Lloyd had 
quired a controlling interest in ‘the 
Danish Re-Insurance Company, A. 
Rendtorff, manager in London of the 

Norske Lloyd, said: 

“Immediately I saw the original arti- 
cle I wired to my head office asking 
for full particulars, quoting the gist of 
the article in question. The Norske 
Ijoyd telegraphed, stating definitely 
that they had had nothing to do with 
the share transaction of the Danish, 
and are not, consequently, interested 
in the affairs of that company. 

“One of my head office directors has 
personally assisted the Danish by pro- 
curing the preference capital, as (as he 
stated in his telegram) he could not 
see a big Scandinavian re-insurance 
c*mpany, which the Danish is, should 
fail, which surely would be used by 
German competitors in their competi- 
tion after the war.” 

ok * * 
Caldwell’s Insurance Manager 

C. F. Burden, who is insurance man- 
ager for Caldwell & Co., foreign freight 
contractors, forwarders and custom 
house and marine insurance brokers, 
came to this country from London 
where he was associated with brokers 
for London Lloyds. In 1912 he went 
with the Standard Marine in its un- 
derwriting department, and later with 
Caldwell & Co., whose offices are at 
50 Broad Street, and who have branches 
ia Philadelphia, Detroit, Chicago, Bos- 
ton, San Francisco, Milwaukee and 
Seattle. 


report that the 
purchased or ac- 


* * * 


Walter I. Harring, of Catskill, N. Y., 
has removed into larger quarters in 
the Betts Building. He does a general 
insurance business. 
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The Essence 
Coming Hearings New Automobile 
on Compensation Rates Announced ; PPL 
is asnanch of workmen’s compensation insurance: 
SITUATION IN MASSACHUSETTS BIG ADVANCE IN NEW YORK CITY correct classification; accurate rate- 
Two Obnoxious Bills Companies and Revised Rules and Tariffs Affecting making ; expert safety-first inspections; 
Employers Should Give More All Five Territorial : 
Attention to Divisions prompt payment of claims. 
— , ° 
There is danger that stock casualty Illustrations of the new automobile In the workmen’s compensation de- 
companies will not sufficiently concern liability and property-damage premiums, artment of the Mar land Casualt 
: . -ffecti April 1, are given below: ° y 
themselves with certain dangerous ©'®°°UV® “P , i nt . oe Company, Baltimore, there are two 
-gislati i 3sac tts ti Greater New Yor eye « 
legislation in Massachusetts affecting a hundred and four people specializing 
werkmen’s compensation. This ap- Public excl. loss on these various ti ] fe t f 
pearance of lethargy is the result of !. P. liability — u essen a eatures oO 
unfavorable compensation experience = i ic alc yee or complete compensation insurance. 
— ef the companies during several ‘years. of eT ies. eS 92.00 22 (0) Vi . . 
Pe” ccactonkes wads 2. 23. ice- ’ 
are Because of this experience they are not 30 ................ 101.00 25.30 di ce ages F Highlands Burns, 
has inclined to oppose pending legislation 35 ...........+++.: 110.00 27.60 trecting this organization, has had 
the as they have similar propositions in 40 -----..+.+++++:: Sas .50 aed eighteen years’ experience as an under- 
the past. This is a bad sign. Monopol- 44 «-..++++eeeeeees 123.50 30.90 . f 1 . or ia lk 
Ly- istic mutual and State insurance oS eee eee 125.00 $1.25 writer oO emp oyer s liability insurance, 
olds schemes are not only bad for the work- New York Suburban and was one of the pioneers in the 
ead- men’s compensation insurance business 16 ........e..eee0e $30.00 $7.50 hk ’ s " 
but other lines of insurance as well. 20 ......ccceeeeees 41.00 10.25 workmen s compensation field. 
Mac- The companies should not allow the 25 ................ 53.00 13.25 i 
lass, entering wedge to be driven and then 30 ................ 60.50 15.15 Agents able to offer insurance of 
| OX: hope to succeed in having it withdrawn 35 ..............-- 68.00 17.00 : ° . 
before it affects lines in which they 40 ................ 73.00 i825 | this quality have a very considerable 
com- are more keenly interested than in 44 ................ 77.00 19.25 advantage. 
pos- compensation. a eee eee 78.00 19.50 
ae Two Measures Up Surrounding Territory 
4 € 5 5 65 
Ma- There are now before the Massachu- = shade i hchaba listen oe a 
ome setts Legislature two bills, either of = Sah alt Le 33.50 10.15 ARYLAND (asyatry OMPANY 
i » j " wd seers eseeseveees OO ode 
nter. which, if enacted, would prohibit stock + -Daleat tl atetis eateatalsts 40.50 12.65 ERITS OMPLETE ONFIDENCE 
ecmpanies from writing compensation °° 45.25 13.90 
business in that State.. They are Sen- 259 -+-++++++eeeeees 50 4 15.15 
) ate Bill 91, Cavanagh, and House Bill 40 --+-++++++++++> 54.00 1615 
‘ 969, Reardon. Cavanagh was chairman pial J A lea tte id 55 00 16.40 
of the Joint Recess Committee to in- OVeT 44 ...-..--+-- — 45 
— vestigate workmen’s compensation in- For loss of use add 10 per cent. to 
-E surance and chairman of the Joint property damage rates, D Skw einen 139.00  { 199.00 cent., New York suburban territory 25 
Judiciary Committee. His bill was Collision Premiums, $100 Deductible K -------- 144.00 De cichueas 200.00 per cent., Boston 35 per cent., Provi- 
Som- carried over from last year and creates All Territories Commercial Automobiles dence 35 per SOmk.. Philadelphia 40 per 
e a monopoly for mutual insurance com- gas, premium Class Premium Greater New York cent., St. Louls 35 per cent. 
panies and provides for self-insurance. ,_ 5.00 60.00 Prop, damage Other cities in Group 4 are rated up 
, : BM snccssns $15. Me evustand $ 
House Bill 969 is the State Federa- 4 9 _.. 15.00 ~ Apabreaes 63.75 Public excl.loss 20 to 35 per cent. For the country at 
the tion of Labor bill, which creates a mon- 4g 9. 15.00 Seas 67.50 asd nats of a large a 10 per cent. increase is made 
ac- opolistic Statemanaged fund. Both ,4g oo. 15.00 oe lar 71.95  ‘beclal ........++. 9450 $180 except in Alabama, Kentucky and 
the hills are before the Joint Judiciary A-5 17.50 ey ai 75.00 1 POs 01 ahaa a 136 Tennessee, 
A. Committee and hearings will be given ,° “""'''" 99 90 eee B9E0. Forte rrerrercsoros ~~ 3 Property damage experience showed 
the on them in the State House, Boston, , ‘"'''" 22.50 eae 90.00 Sf crttceecesccceess SS 5 _ inereases almost identical with liabil- 
TOUY 2S One a. D oes... 25.00 ee oT Aobosceneeeianeael oC: 
arti- reve , eee OR hha debts 1s ; Commercial cars are now in aix 
king Anise Do Pareage nN Fa AE ae 112.50 Drv eeeeeeeeeeeees 145 S groupings instead of five and the ex 
st of Ra grain yg ye ces Ayden A gle a a are 120.00 New York Suburban perience bears out the increasing cost 
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Liberalizing New York Act 

It is proposed to amend Section 12 
of the Workmen’s Compensation Law 
of New York by providing that com- 
pensation, including money allowances 
and benefits provided for in Section 
10, shall be allowed from date of in- 
jury instead of 14 days thereafter, as 
now provided. It is also proposed to 
add a new section (16-A) to the act 
providing as follows: “Compensation 
to be paid where the workman receives 
ten dollars a week or less in wages. 
Notwithstanding the foregoing provi- 
sions of this chapter, if any workman 
who receives wages at the rate of ten 
dollars a week or less shall have been 
injured the compensation to be allowed 
for disability or death resulting there- 
from shall be equal to the full amount 
oi such wages during the number of 
weeks that such compensation shall be 
payable under this chapter.” 

* 
Aetna’s Roll of Honor 

In the Aetna office at 100 William 
Street, New York, a handsome roll of 
honor hag been placed, the work of 
Prosper V. Beneville of the liability 
underwriting department. Following 
are the names of New York branch 
cffice men enrolled, listed under their 
departments: 

Inspection: Robert J. Bell, Jr., In- 
fantry; F. J. Donnelly, Coast Defense; 
William B. McIntosh, Machine Gun; 
Robert K. Lemcke, Infantry; Joseph 
A. Schopper, Aviation; N. Howell Top- 
ping, Aviation. 

Fire: Barnard O'Neill, Engineer. 

Bonding: John A. Ingersoll, Officers 
Reserve; Leo R. Logan, Artillery; 
Thomas Riordan, Infantry; Harold C. 
Megrew, Infantry. 

Claim: Charles F. Murphy, Artil- 
lery; Joseph L. Beliveau, Infantry; 
John R. Hannon, Ambulance; “FF. F. 
Sutherland, Quartermaster; John J. 
Duggan, Artillery; E. E. Meyers, Of- 
ficers’ Training Camp; Harold Kk. Howe, 
Infantry; Charles FE. Kean, Signal 
Corps; Arnold Thompson, Infantry; 
John B. Bennett, Quartermaster; Har- 
old Mellen, Coast Defense; Bennett B. 
Kirk, Ambulance; James E. Robertson, 
Navy; H. F. Bruger, Artillery. 

Burglary: Andrew J. Schmitz, Ma- 
chine Gun; Henry G. Ritz, Navy. 

Automobile: W. W. Smith, Artil- 
lery; Elwood B. Spang, Military Po- 
lice; J. D. Rowan, Machine Gun. 

Cashier’s Department: A. G. Clarke, 
Royal Flying Corps; Robert P. Hutton, 
Artillery; F. C. Gabby, Navy; C. H. 
Bogert, Navy. 

Marine: FE. Jutz, Medical Corps. 

Brooklyn Branch: Albert K. Barnes, 
Machine Gun; George Murphy, Navy; 
Julius Kurzman, Machine Gun. 

Liability: Thomas O'Neill, Naval 
Reserve; Rufus Williams, Infantry; 
John J. McCool, infantry; William J. 
Conors, Naval Reserve; Harold J. 
Kitchey, Naval Reserve. 

Agents: Miss Vera C. McKenna, Y. 
M. C. A.; Frank Murray, Infantry; 
Joseph L. Weiss, Marines; Henry L. 
Miller, Artillery; C. R. Schroeder, 
Navy; F. E. Liddey, Artillery; Corne- 


hus Cullen, Naval Reserve; Julian 
3ermas, Coast Defense. 
Payroll Department: M. E. Bill and 


John F. Shea, Depot Brigade. 
« + 7 


Burglary Insurance 
A policy insuring plaintiff against 
direct loss by burglary, theft or lar- 
ceny, and for direct loss by damage to 
property and premises caused by bur- 





ae | 





fiars and thieves, provided that de- 
fondant company should not be liable 
for any ioss from explosion, except 
when caused by burglars, nor from 
any loss from or contributed to by fire, 
water, invasion, riot, war, strike or 


civil commotion. Plaintiff, who occu- 
pied an apartment on the third floor of 
an apartment building, detected smoke 
in the afternoon, and, discovering the 
building to be on fire below, fled to the 
street. Firemen soon arrived and took 
charge of the building, allowing no one 
to enter until about half past six, when 
plaintiff wag allowed to return to his 
apartment. The fire was a_ serious 
one, but did not enter plaintiff's 
apartment. Plaintiff sued for the loss 
of jewelry, alleged to have been lost 
between the time he left the apartment 
and was allowed to re-enter it. The 
New York Appellate Division holds, 
Sloan v. Massachusetts Bonding & Ins. 
Cc., 164 N. Y. Supp., 206, that there 
could be no recovery, if the fire con- 
tributed to the loss by making the work 
o? the thief easy, though the mere oc- 
currence of the fire would not relieve 
defendant, and hence an _ instruction 
that, if the loss occurred, the fact that 
there was a fire in the building did not 
relieve defendant, was erroneous, 
. * > 


Board Vacancy Filled 

Sydney R. Taber has been elected a 
tiustee of the United States Casualty 
to fill a vacancy on the board. The fol- 
lowing five trustees were re-elected at 
the annual meeting last week: For- 
rest F. Dryden, Silas ‘H. Hinkley, E. 
Covert ‘Hulst, Carl 8S. Petrasch and 
Richard Prosser. 

> oF . 

Double Indemnity—“‘Public Convey- 

ance” 

Under an accident policy providing 
for the payment of a double indemnity 
for a bodily injury while “on a public 
conveyance provided by a common car- 
rer for passenger service,” it was 
held, Anderson v. Fidelity & Casualty 
Co., 166 N. Y. Supp., 640; 109 Misc., 
411, that the insured, injured while 


alighting from a taxicab owned and op- 


erated by a taxi service company, which 
he and another had hired and had the 
exclusive right to occupy for a certain 
trip, could not recover such indemnity, 
notwithstanding an ordinance imposing 
a penalty upon the owner of a cab used 
in carrying passengers for hire for a 
refusal to do so, but not requiring the 
cempany to carry all persons applying 
for hire, or providing any damages 
for its refusal to do so. 

The distinction between a public or 
common carrier of passengers and a 
special or private carrier is that the 
former must receive all applying for 
passage, so long as there is room and 
no legal excuse for refusing passage, 
while the latter is not so bound. 

+ * f 
William J. Johnson Hurt 

William J. Johnson, liability depart- 
ment superintendent at the home of- 
fice of the Fidelity & Casualty, New 
York, slipped on the ice a few days 
ego and broke his wrist. 

a ” * 
Another New Director 

The United States Fidelity and Guar- 
anty Company has elected another 
director. This makes eleven new mem- 
bers added to the board since January 
first, The latest addition is A. W. 
Calloway, president of the Davis Coal 
and Coke Company. Mr. Calloway is 
also a member of the executive commit- 
tee of the Union Trust Company, ot 
Baltimore. He succeeded Carl] R. Gray 
as president of the coal company about 
two years ago. Mr. Gray is president 
of the Western Maryland Railway Com- 
pany. 

+ + ” 
Provides for State Fund 

A bill is now before the New Jer- 
sey legislature which provides for the 
establishment of a State insurance 
fund to write compensation insurance 
under the supervision of the insurance 
department and in competition with 
the stock and mutual companies. 

+ * * 
Combination Auto Policy 

The Home of New York and the 
Standard Accident of Detroit have ar- 
ranged to issue jointly a combination 
automobile policy furnishing all forms 
of cover. The Home and the Fidelity 
& Deposit used to issue a contract of 
this kind before the Fidelity & De- 
pusit retired from the casualty field. 

* s * 
More Coal Mine Fatalities 

During 1917, 2,695 men were killed 
in coal mines, an increase of 470 over 
the previous year. The increase is at- 
tributed to the disorganized conditions 
in that business. 
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Better Days in Canada 

Apparently the particularly trying 
competitive conditions which existed in 
the casualty business in Canada during 
1916, have not been repeated in 1917. 
The return to saner methods of under- 
writing are reflected in the business of 
American companies writing there. 

+ * * 


Guarding Valuable Data 
In order not to be caught napping the 
National Workmen’s Compensation 
Service Bureau has invested consider- 
able money in steel safes in which to 
kcep its statistics which have been 
difficult to obtain and would cost many 
thousands of dollars to replace, if in- 
deed, they could be replaced in as 
gcod and complete condition as they 
row are. It is a wise move on the 
part- of the Bureau. The cost of the 
safes, about $1,200, is quite an item, 
but it is as nothing compared with the 
value of the statistics and the cost of 
having to replace them, should such 

av unfortunate necessity arise. 


* * * 


General Accident Does Well 

The General Accident has made the 
following statement of financial con- 
dition of its United States Branch for 
1917: Assets $3,392,911, reserve lia- 
bility for losses and claims $1,163,539, 
reserve for unearned premiums $1,372,- 
155, taxes and all other liabilities 
$250,166, surplus as regards  policy- 
holders $607,049, net writings $3,956,- 
685, an increase of $430,840 over 1916. 
There is an increase in claim reserve 
of $244,467, which includes $169,551 set 
aside voluntarily for compensation 
losses. The Company has set aside a 
full reserve for outstanding losses 
based upon individual estimates in- 
stead of the sixty per cent. of earned 
premium required by law. In spite of 
the reduction in value of securities the 
admitted assets have increased by 
$184,833. 

* * * 


Youngstown Agency With Globe 

The General Insurance Agency Com- 
any of Youngstown, Ohio, a former 
Fidelity & Deposit connection, uad 
been appointed general agent for the 
Globe, for all lines. 





The Health & Old Age Insurance 
Commission of Ohio has recommended 
to the people of that State independent 
study of the subject by labor organiza- 
tions, business men and associations 
engaged in charitable and philanthropic 
enterprises. 





Coming Hearings 
on Compensation 
(Continued from page 17) 


ously opposed to the monopolistic mu- 
tual insurance as well as self-insurance. 
Employers Apathetic 

There then remains the danger of a 
compromise being reached between the 
two extremes, but predicated upon the 
elimination of the stock companies. 
There is the possibility that the labor 
interests might accept monopolistic 
mutual insurance temporarily, with the 
expectation that they would be able 
subsequently to eliminate that too and 
establish a monopolistic State fund. 

Barring the condition of the times, 
it is the employers who must be de- 
pended upon to defeat these bills. And 
just here is the rub. Employers are 
so beset trying to overcome the pres- 
ent unusual difficulties of doing bust- 
ness that they will not interest them- 
selves in insurance legislation. In fact 
they have said, in some instances, that 
they have all they can do to attend to 
their own business, let alone going to 
Boston to fight the battles of the lia- 
bility companies. Under the circum- 
stances it is of vital importance that 
every stock company use all its influ- 
ence through its agents and also com- 
municate with representatives in the 
legislature to prevent the enactment of 
these bills. 
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Evidently Thomas P. Nel- 
Views On son, of the Wisconsin 


Standard Insurance Department 
Provisions does not regard highiy 
the Standard Provisions 
Law as an aid to improving the health 
and accident business. In an address 
before the Health and Accident Under- 
writers’ Conference in Chicago, Mr. 
Nelson regretted that he could not say 
the law has made a decided change for 
the better in that business. But, he 
continued: 

It is a wonderful product, for it con- 
tains the plans and specifications for 
the complete structure of health and 
accident insurance. Perhaps too much 
has been expected of the Standard 
Provisions Law. I think I can honestly 
say that I know there is a general 
desire to improve the business and to 
get it on a sounder and more stable 
basis, and that there is an increasing 
determination to study and understand 
the relations of the various elements of 
the business to each other. 


Cven where there is the determina- 
ticn, there is a general failure to appre- 
ciate the purpose and understand the 
effect of the law on the business. The 
law is remedial in its purpose. It en- 
ables the insurer who desires to do a 
square business, not only to carry on 
such a business himself, but it enables 
him to force his competitors to do like- 
wise. I am sorry to say that the 
Wisconsin Department has never been 
requested to refuse approval of a pol- 
icy, or a provision of a policy of a 
competitor, because it did not afford 
real insurance and the insurance au- 
thorized by law. On the contrary, 
time and again we have been urged to 
approve because some other company 
was issuing an objectionable policy or 
provision. Again and again we have 
been requested to approve because a 
certain policy or provision has been 
used for years; the person making the 
argument was ignoring completely the 
remedial purpose of the law. We have 
ben asked to approve provisions deal- 
ing solely with the amount of insur- 
ance, the amount of the premium, the 
classification of risks, and the nature 
o; the proofs of loss, which are not 
matters subject to approval. These 
requests show clearly that the nature 
and the purpose of the law were not 
appreciated. In discussing objection- 
able features of policies we have been 
asked if the insurer might not make 
any kind of a contract with the in- 
sured; a question which evinced a 
desire and a purpose to evade the law. 

Two years ago, at Cincinnati, you 
adopted a code of ethics. It dealt en- 
tirely with your relations with one 
another. At your conferences’ the 
subjects for discussion concerned your 
relations with one another to the ex- 
clusion of your duties and obligations 
to the insured. If the future is to be 
commensurate with the potentialities of 
the business, your work and activities 
must be based on your appreciation of 
the fact that the prime interests in 
health and accident insurance are those 
of the insured, and that you are en- 
titled to and will receive compensa- 
tion as ‘you give service. I believe 
you should prepare a code of ethics 
covering your relations, duties and 
obligations to the insured. 

” ~” - 
In underwriting physi- 

Selecting cians’ and dentists’ lia- 

Physician bility business, it has 

Risks been found most desira- 

ble that the subject of in- 
surance belong to some well established 
tuedical society—either local or gen- 
eral. A doctor or dentist who belongs 
to such societies or associations has 
the support of his fellow members 
when he gets into trouble, and seems 


CASUALTY AND SURETY POINTERS 














to have a better standing in every 
way than the doctor who for some rea- 
son or other fails to “join up.” The 
younger members of the medical and 
cental professions are the better risks. 
Most of the reasons for this are ob- 
vious, but it will do no harm to enu- 
merate some of them: A young prac- 
titioner has very few patients, hence 
the exposure is low; he is so anxious 
to please and to succeed that he is 
extra careful and attentive, not daring 
to give snap-judgment and creates a 
good impression upon his _ patients. 
resenting little evidence of a lucrative 
practice he is unlikely to be the prey 
of people who make a practice of 
mulcting physicians and dentists by 
threatening them with law suits for 
pretended malpractice. 

We think well of the woman doctor 
avd for that matter the woman dentist 
and other things being equal, we are 
very glad to accept them for liability 
insurance. 

We refuse to write liability insurance 
for any doctor of known low principles, 
character and morals; any doctor who 
stoops at any time to perform an ille- 
ga! operation; any doctor or dentist 
residing in such a district as to attract 
patients from amongst the ignorant, or 
to attract classes of patients who by 
virtue of their race or circumstances 
are inclined to be hysterical and to 
suffer mentally from imaginary wrongs 
dene to them by others; any quack, 
which means one who js not a gradu- 
ate of an established school of medi 
cine, and yet manages to practice in 
a community without: getting into jail; 
any dentist who advertises in such a 
manner as to attract passers-by into 
his office by the wholesale—we refer 
to the man who has as a sign in front 
of his office a set of wooden teeth 5 
feet in length and employs a man in 
uniform to distribute cards at his of 
fice door.—“‘The General's Review.” 
* + * 

The file rooms of a 

large casualty company 

by File carry a message which 

Room is interesting and in 

dicative of the trend of 

this business. Following is the record 
ef the Maryland Casualty: 


Story Told 


Received During 1917 
Applications Claims 

39,092 10,632 

34,473 


Automobile 
Liability 
Workmen’s Compen- 


ee ae 53,410 716,562 
Accident and Health 18,281 8,123 
Boiler and Fly-Wheel 5,211 133 
Sprinkler and Water 

ae ea 4,091 570 
gee 14,894 956 
Plate Glass ....... 28,312 6,010 
SS re 46,319 541 


BANK BURGLARY LOSSES 
Increased activities of bank burglars 
in 1917 are shown by the Maryland 
Casualty’s experience as follows: 
1916 1917 
Number of bank losses 


ee 21 49 
Number successful ..... 13 38 
Number of attempts ... S 4 
Number dropped—no loss 1 7 
Number states attacked 9 17 


Approximate payments .$23,000 $47,000 
FIDELITY & DEPOSIT RE-INSUR- 
ANCES 
In the majority of cases to date, 
the Fidelity & Deposit has re-insured 
its casualty business in the companies 
with which its former casualty agents 
brave gone. There are a few excep- 
tions to this where the parties could 
not get together on commissions. The 
entire plate glass business went to the 
New York Plate Glass. The Oklahoma, 
























W E. SMALL, President PETER EPES, Agency Mgr. E. P. AMERINE, Secretary 
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“DIXIE AUTO POLICY” 
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Surplus and Reserves to Policyholders........$1,688,506.87 
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Plate Glass, Burglary, Accident and Health Insurance 
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THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, mame ~ Leed & Co. 
Burglary, Boiler and t., Boston 


Resident Manag 
Credit Insurance ; New ‘England 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 

















St. Louis, California, Mississippi, Syra 
cuse, Kansas City branch office, Seat Service Contracts 
tie, Indiana, Wisconsin and St. Paul of of 
accident and health and liability busi Quality Superiority 
ness went to the Maryland Casualty to to 
‘The New York City, Massachusetts and . 

Kochester accident and health busi Policy Holders Representatives 
ness is in the Massachusetts Accident 
‘lle Houston, Dallas, Chicago, Oregon, 
Minnesota, Lancaster, Pa., and El Paso 
liability and accident and health busi 
ness and Michigan liability business is 
ir. the Continental Casualty Company; 
Michigan accident and health business 
in the Globe Indemnity; Raleigh, N 
C., Baltimore and Akron, Ohio, liability 
and accident and health in the Stan 
dard Accident; Frederick, Md., liability 
and accident and health business in 
tLe London Guarantee & Accident; 
Nashville and Memphis, Tenn., liabibl 
ity and accident and health business 
in the General Accident, and the Buf 
fulo accident and health and liability 
ir the Commercial Casualty 
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THROW AWAY THAT CUMBERSOME RATE MANUAL 


Can you find no better use for your time than to spend the best part of 
it turning 362 pages every time you want to quote an automobile rate ? 











Compare the Simplicity of These Rates! 











The “Definite Value” Automobile Policy | 


A clearly defined policy protecting an automobile owner—indemnifying for loss by fire, theft, ex- 
plosion and other hazards. 

It is simple in language, and definite in terms—it positively fixes the value of a car, during the life of 
the policy, on a basis determined by the men who made ‘and sold the car. 

In the event of a total loss, it pays the amount of fixed value shown in the policy contract, thereby 
avoiding any controversy in settling and paying the loss. 

In the event of a partial loss, it pays for the repair or replacement of all parts, to the full extent of the 


damage. 
I Compare the protection and the cost of this policy with other forms of automobile insurance. 


PREMIUM RATES 


All premiums are based on list price of car. Rates quoted are for each one hundred dollars of list price. 
The rate is not increased on renewal. Freight charges and war tax may be added to amount of insurance. 


Pleasure and Commercial Cars 




















Full Cover 
Full Cover Excluding Theft 
Models Listing $2,500 or Over.............0045 $1.00 .80 cents 
Models Listing $1,000 to $2,500............... $1.50 80 cents 
Models Listing Under $1,000................. $2.00 80 cents 
_Extra Equipment, Including Theft— Extra Equipment Excluding Theft— 
Twice the rate charged for car. Same rate as charged for car. 
Electric Cars—All Models 
.75 cents for fire and theft. 
Collision Insurance Property Damage 
PP acres © aon or damage above twenty-five dollars in Indemnity to extent of one thousand dollars for damage 
(For full cover add thirty-five dollars to all premiums.) done to property of others. 
— , wig es: P , Pleasure Cars 
n Cities under one hundred thousand population. tt * 
1%% of list price $16.00 mininem premium In Cities — vag he aang thousand population. 
In Cities over one hundred thousand population. es 
2% of list price $25.00 minimum premium In Cities over one hundred thousand population. 
_ Commercial Cars Fifteen Dollars Premium 
Regardless of size of city. ; 
2%% of list price $30.00 minimum premium Commercial Cars—Decline property damage. 














TERM POLICIES 


Two Years Insurance—One and three-quarter times annual rate. 
Three Years Insurance—Two and one-half times annual rate. 


Pro rata cancellation allowed on old insurance when new car purchased 
and insured. 








Taxi Cabs, “Jitneys,” Rented, Livery, Second-Hand Cars and Dealers’ Cars 
WILL NOT BE INSURED UNDER THIS FORM OF POLICY 











THIS POLICY IS WRITTEN ONLY BY 


THE NEW BRUNSWICK THE NEW JERSEY 
FIRE INSURANCE CO. INSURANCE COMPANY 


Capital $500,000 Capital $1,000,000 
NEW BRUNSWICK, NEW JERSEY NEWARK, NEW JERSEY 
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